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OVER 200 BROKERS 
MAY BE FINED 


Automobile Transactions of Common- 
wealth Casualty Being Investigated 
By District Attorney 


ARE AGENTS 








SMITH-CASE CO. 





Company Not Authorized to Write Any 
Branch of Business in New 
York State 





The District Attorney of New York 
County is investigating the automobile 
insurance transactions of the Common- 
wealth Casualty of Philadelphia, as 
they have been handled by the Smith- 
Case Co., in New York City, and by 
S. L. O’Brien, as sub-agents of Smith- 
Case Co., in Brooklyn. It is reported 
that the District Attorney has _ the 
names of more than two hundred 
brokers who have done business with 
Smith-Case Co., and the Commonwealth 
Casualty. The Commonwealth is not 
admitted in New York State. The 
point being investigated is whether the 
insurance law of the State has been 
violated. 


Officers of Company 

F. Clark Smith is president of the 
Smith-Case Co., J. P. Bude is New York 
City manager; and S. L. O’Brien is 
Brooklyn agent. The principal office 
of the Smith-Case Co., is in Newark. 

Under Section 1199 of the Penal Law, 
the operation of an unauthorized com- 
pany in New York State is punishable 
by a maximum fine of $500 and im- 
prisonment for one year. Section 50, 
of the Insurance Act, provides for an 
additional fine of $500 with still further 
penalties of $500 for each additional 
month of operation. 

Sections 49 and 50 of the Insurance 
Act also provide that brokers partici- 
pating in like operations shall be liable 
for the same fine. 
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Conflagration Proof 
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NEW YORK 





ELBRIDGE G. SNOW, President 





Service to Policyholders and to Agents Unexcelled. 





FIRE AND ALLIED BRANCHES OF INSURANCE 


Fire, Lightning, Automobile, 


Commissions, 


Explosion, 


Hail, Marine (Inland and Ocean), Parcel Post, Profits, Regis- 
tered Mail, Rents, Rental Values, Sprinkler Leakage, Tourists’ 
Baggage, Use and Occupancy, Windstorm, Full War Cover. 


STRENGTH 


REPUTATION 


SERVICE 























North British 


and Mercantile 


Entered United States 





1866 


Established 1809 


Policyholders protected by the entire United States assets 
with further guarantee in every policy, of protection 


by entire fire assets of the company which 


are ma imes larger. 
re many times large! 


Insurance Co. 
































REPORT OF ENEMY 
ALIEN COMMITTEE 


Lincoln, J. H. McIntosh, Jay 
Ten Eyck 








TEXT OF THE REGULATIONS 


Life Insurance Committee Acted in 
Co-operation With Alien Property 
Custodian 


A special committee of life insurance 
counsel, with Frederiek L. Allen as 
chairman, and William C. Diamond, 
Leroy A. Lincoln, James H. McIntosh 
and Jay Ten Eyck as other members, 
has made its report relative to the 
application of Section 7 of the “Trading 
with the Enemy Act” to settlements 
under life and annuity contracts in 
which “enemies” or “allies of enemies” 
are or may be interested. A. Mitchell 
Palmer, Alien Property Custodian, has 
approved the report. 


Conferred With Custodian 


The first meeting of the Committee 
was held on February 9. The Com- 
mittee, after carefully considering the 
questions referred to it, decided to ask 
for a conference with a representative 
of the Alien Property Custodian, and 
on March 29, 1918, on invitation of the 
Committee, special counsel, Division of 
Insurance, Alien Property Custodian, 
attended a meeting of the committee 
and took part in the discussion. Sev- 
eral meetings of the Committee fol- 
lowed. 

Assurances were given to the special 
counsel that life insurance companies, 
without exception, in common with all 
other forms of corporations: loyal to 
the United States and her Allies, wére 
desirous of assisting in every way the 
prosecution of the war, and, so far as 
the provisions of the “Trading with the 
Enemy Act” are applicable to the ques- 
tions referred to the Committee, the 





a ‘i insurance companies would endeavor to 
— DOUBTS FURTHER DIVIDENDS co-operate with the Alien Property 
Joseph Froggatt, the insurance ac- Custodian in carrying out the provisions 
7 countant, on a recent examination of a of the law and facilitate the Federal 
fire insurance company, said it is ex- control of property of “enemies. 
tremely doubtful if any further divi- The Regulations 
. nds will be paid to creditors of the AGE—STRENGTH~— SER VICE — OPPORTUNITY an = cenit at: ae 
american Union Fue. A COMBINATION WHICH MAKES A WIN. rived at between a committee of coun- 
According to a manufacturer’s esti- NER FOR THE AGENCY FORGE OF THE sel representing the life insurance com- 
mate, industrial accidents in Massachu- panies and a member of the legal staff 
setts in twelve months cost society EQUITABLE LIFE OF IOWA of the Alien Property Custodian, the 
$15,000,000. (Continued’ on page 9) 
— (Organized 1867) 
All previous records broken during 1917. Substan- | 
tial increase in assets and paid for insurance. Net 
gain in insurance in force during 1917, $21,764,- 
972.88, or 72% of the amount paid for. 
MEN of CHARACTER can obtain further informa- 
tion as to the Company and Opportunities by 
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Four Concentrated 
Salesmanship Points 
TIPS FOR NEW YORK LIFE MEN 


Federal Estate Tax, Government En- 
dorsement, Women Prospects and 
Railroad Workers’ Prosperity 








Here are four tips given to New 
York Life agents by L. Seton Lindsay, 
superintendent of agencies, which are 
just as good for agents of other com- 
panies. Mr. Lindsay calls them “con- 


centration pointers.” 
Federal Estate Tax 

First: The new Federal Estate Tax 
is worth looking into as a means of 
opening the door to new prospects. 
The man who will leave an estate cer 
tainly wants to know what his Govern- 
ment tax may amount to. It should 
be very easy to point out to him the 
need of life insurance to protect his 
estate and family from loss on account 
of the new imposts, Federal and State. 

The man who has nothing to leave 
is desperately in need of life insurance. 
Either way the little card gives an 
excellent new avenue of approach. 

To both classes of people, those who 
haven't estates and those who have, 
hammer home the thought that life in- 
surance is the only way of leaving to 
a named beneficiary, like a wife or 
child, a certain and specified amount 
from which nothing can be deducted 
and which is paid direct to the bene- 
ficiary in cash the moment satisfactory 
proofs of death are furnished. What 
other investment is like it? None. 
Fathers and Older Brothers of Men in 

the Service 

Second: The Government has en- 
dorsed life insurance by offering a 
means through which the Army and 
Navy can insure at a very moderate 
cost for the benefit of their dependent 
ones. This gives you.a splendid oppor- 
tunity ‘to approach the fathers and 
older brothers of those in the service. 
For instance, you can say to a father 
who is protected by the war insurance 
his boy is carrying—‘“Oughtn’t you to be 
as generous to the boy as he is to you? 
Oughtn’t you to carry at least as much 
as he, to enable him to get started in 
life should he come back, not in the 
best of health perhaps, and find you 
gone, and be in sore need of the help 
that money alone can give him?” 

Many fathers will be glad to carry 
a little additional insurance in favor 
of the boy who has gone to the front. 
Amplify the thought. 

Women As Prospects 


Third: Have you realized the tre- 
méndous strides that women have made 
in all vocations since this war started? 
Many cashiers and bonded clerks in 
this Company have been replaced by 
women. They are making good, as 
women are in other lines—simply in- 
stances of what is taking place in all 
directions. Women are stepping into 
mén’s shoes and at men’s pay. They 
should insure. Look around in your 
community. You will find that many 
women are having to earn their living 
who never worked before. Formerly 
women went into business to tide over 
the interval between school and mar- 
riage. Now they are going into busi- 
ness with the prospect of remaining. 
They are earning good pay and are 
insurable. And many, even when they 
marry, continue to work and earn good 
Salaries and should be persuaded to 
put money aside for a rainy day. A 
rainy day mean’ much more to a woman 


than it does to a man. 
Railroad Men 
Director-General 


Fourth: McAdoo 


has just increased the pay of nearly 
two million railroad employees to the 
tune of $300,000,000, and women are 
to receive the same wages as men. 
“Half of the $300,000,000 is to be dis- 
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tributed,” according to the press, “with- 
in two weeks as back pay in lump 
sums ranging from about $100 to nearly 
$200 each.” Some of this should be 
put into insurance while they have the 
money. Think too of the mechanics 
and artisans, carpenters, bricklayers, 
plumbers, grass cutters and furnace 
men, who never received so much pay 
in their lives as now. Why, a manu- 
facturing jeweler told the writer the 
other day as the experience of his firm 
that “the farmers have so much money 
they won’t look at a diamond to-day 
that costs less than a thousand dollars!” 


$1 FOR EVERY $100 IN FORCE 

The Mutual Benefit’s total insurance 
in force (eliminating Five Year Term) 
is now a little over $900,000,000. The 
Company’s subscriptions to the Third 
Liberty Loan amount to almost one 
dollar for every one hundred dollars 
of insurance in force. 


HUGGINS MADE STATE EXAMINER 

George A. Huggins, actuary of the 
Home Life of America, has been ap- 
pointed examiner of all State banks, 
insurance companies and building and 
loan associations in the State of Dela- 
ware, by Insurance ‘Commissioner 
Thomas R. Wilson. . The selection of 
Mr. Huggins is a signal tribute to his 
ability and the compliment paid him 
naturally must redound to the credit of 
the Home Life of America. 


VALUE OF STARTING EARLY 

“You didn’t run fast enough,” said 
the gatekeeper at the railroad station, 
as the out-of-breath traveler gazed at 
the departing train. 

“T ran fast enough, but I didn’t start 
s00n enough,” was the reply. 

That is a good hint for those who 
want to make the $100,000 Club. 
“Equiowa.” 





I Prompt 





EQUITABLE 


Mutual in Principle and ‘Practice 
O Impregnable in Strength 
Enterprising, Conservative Management 
U Comprehensive, Adaptable Policies 
Low Mortality Rate 
ayment of Death Claims 


Efficient Service to Policyholders 


eight years of public service 


These are some of the advantages enjoyed by 
representatives of 


THE EQUITABLE LIFE ASSURANCE SOCIETY 


of the United States 


For agency openings address: 
W. E. Taylor, Second Vice-President 
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Failure to Read App 
Furnishes No Excuse 


Opinion of Kentucky Court of Appeals 
in Moriarty vs. Metropolitan 
Life 





INSURED WAS A T. B. PATIENT 


Stated in Application That He Was in 
Good Health—Decision of 
Court 


Fraudulent representations made by 
an applicant for a policy of life insur- 
ance void the policy according to a 
decision just given in the case of 
Moriarty vs. Metropolitan Life Insur- 
ance Company decided by the Court of 
Appeals of Kentucky. 

On November 19, 1913 the Metropoli- 
tan Life Insurance Company issued to 
Daniel Moriarty a policy by which it 
insured his life in favor of his mother. 
The insured had stated that he was in 
good physical health and that he had 
never had any of the following dis- 
eases: apoplexy, appendicitis, asthma, 
bronchitis, cancer or other tumor, con- 
sumption, ete. The uncontradicted evi- 
dence showed that the insured had 
been a patient in several tuberculosis 
sanitariums and had been treated by 
numerous physicians for tuberculosis. 
It further showed that he had and knew 
that he had tuberculosis at the time 
the application was signed. The plain- 
tiff introduced Section 679 of the Ken- 
tucky statutes to aid her in the col- 
lection of the claim. This statute 
states among other things that a policy 
should contain the entire contract and 
that all policies which contain any 
reference to the application of the in- 
sured should be correctly copied into 
the application as signed by the appli- 
cant. At the conclusion of the evidence 
the Court directed a verdict in favor 
of the defendant. 

Review of High Court 

The high court in reviewing the judg- 
ment of the trial court said that inas- 
much as the direct evidence was that 
the representations made were not only 
false but material, the Company was 
entitled to a directed verdict. 

Among other contentions pleaded by 
the plaintiff it was insisted that be- 
cause the insured signed the ap- 
plication without reading it, the trial 
court erred in holding that the insured 
was bound by the representations con- 
tained in the application. In the opin- 
ion of the court, his plea was simply 
an endeavor to escape the effect of false 
representations contained in the appli- 
cation by mere proof that the insured 
signed the application without reading 
it. It stated that one who could read 
and had the opportunity to read a con- 
tract which he signed was bound unless 
he was misled as to the nature or 
contents of the instrument or his sig- 
nature was obtained by fraud. It did 
not appear that the insured was misled 
as to the nature of the contents of 
the application or that his signature 
was obtained by fraud. 

BAD HABITS 

Judging from the business point of 
view, leaving the moral side entirely 
out, the salesman should not incur 
habits which obstruct, or impede his 
pathway to success; bad habits not 
ouly mean undermined ‘health, but de- 
stroy that quality of self-respect which 
is essential to the salesman of today, 
sayS KE. J. Harper, writing in the Mis- 
souri State Life’s “Weekly Bulletin.” 








Edward S. Andrews, manager of the 
froup insurance department of The 
Prudential, has returned from a visit 
to Pennsylvania, New Jersey, Indiana, 
New York, Wisconsin, Illinois, Michi- 
gan, Missouri, Ohio, Kentucky, Georgia, 
Maine and Delaware, 
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May Drop Pittsburgh 
L. & T. Proceedings 


BEING HELD 


CONFERENC ES 


Directors to Put Up Money to Escape 
Trial, Which Was Scheduled 
. Monday 

Pittsburgh, June 3.—Upon payment 
oi: money to reimburse the policyhold- 
ers for the loss they sustained through 
ihe Company being turned over to New 
york parties and subsequently going 
into the hands of the receivers, it is 
likely that both the civil and crimi- 
nal proceedings against the old direc- 
icrs of the Pittsburgh Life & Trust 
Company will be dropped. The first of 
a serics of conferences was held yester- 
day at the offices of Patterson, Miller, 
Crawford & Arensburg, counsel repre- 
senting the directors and the counsel 
for the Commonwealth and the county. 
Just how much money each of the di- 
rectors will have to put up to escape 
being tricd in the courts has not been 
announced. 

Discusses Conference 

“A conference was held today with 
the counsel representing the directors 
of the Pittsburgh Life & Trust Com- 
pany,” District Attorney Harry H. 
Rowand said. “The details of a settle- 
mont were discussed, but nothing def- 
inite has been done in the matter. iy 
only concern will be to safeguard the 
interests of the policyholders, and iv a 
satisfactory settlement can be arranged 
with the directors it is likely that the 
criminal procecdings as well as the 
equity proceedings will be  discon- 
t.nued.” 

“Will the old directors of the Com- 
pany who are under indictment be re- 
quired to .pay back money to policy- 
holders to reimburse them for the loss 
they ‘sustained by the company becom- 
ing involved?” District Attorney Row- 
and was asked. 

“Yes, the old directors will have t» 
pay back the money,” he replied. “We 
are only working out an arrangement 
new, and nothing definite has been 
done.” 

“There will be no statement made as 
to how the proposed settlement is being 
effected before a week or 10 days,” At- 
torney Thomas Patterson, one of the 
counsel for the old directors, said. 


Birdseye Not in Pittsburgh this Week 

The equity trial which was to have 
started yesterday in Common Pleas 
Court before Judge John D. Shafer, was 
postponed, An action was brought 
against the old directors by George Am- 
bler, State Insurance Commissioner, re- 
quiring the directors to make an ac- 
counting of the loss sustained by the 
pelicyholders, as well as the stockhold- 
ers. District Attorney Rowand at the 
time the scandal developed in the case 
Was appointed special counsel for the 
State to prosecute the case, both in 
the civil and criminal courts. 

It was said yesterday that the trial 
of Clarence F. Birdseye and the other 
New York defendants who are under 
indictment, will not be held until next 
Fall. 

Edgar C. “Fowler, general agent, New 
England Mutual Life at Chicago, will 
entertain Glover S. Hastings, superin- 
tendent of agents of the Now England 
Mutual Life, at an agency mecting to- 
nicht (Friday, June 7) at the City Club 
in Chicago. 


Haley Fiske, vice-president of the 
Metropolitan, has been chosen vice- 
president of the new spiritual and fi- 
nencial drive of the Protestant Episco- 
pai Churches. 

Lawrence Priddy will talk in Roches- 
ter on Saturday night on his way West 
to attend the Northwest Congress at 
Fargo. 


BROOKLYN ROTARY CLUB 


Six Insurance Men Members—Charles 
Jerome Edwards President 
Since 1915 


“Brooklyn Life,” an excellent illus- 
trated weekly newspaper printed in the 
borough across the bridge, has printed 
a special edition, almost entirely de- 
voted to the affairs of the Rotary Club 
of that city, of which Charles J. Ed- 
wards of the Equitable Life Assurance 
Society is president. The frontispiece 
is a large photograph of Mr. Edwards, 
with the caption: 


“Charles Jerome Edwards, whose 
wonderful popularity, personal mag- 
netism and inimitable leadership have 
been largely responsible for the rapid 
growth of the club into the powerful, 
efficient organization of Brooklyn’s big- 
gest business men, that it is to-day. His 
enthusiasm in the cause of Rotary, his 
happy faculty for bringing out the best 
there is im one endears him in the 
hearts of everyone and his friends are 
legion. Mr. Edwards is also president 
of the Breeklyn club and an active fig- 
ure in the financial, social and civic 
life of the eity.” 

The Brooklyn Rotary Club has a 
membership of about 300, and is an 
active faetor in the civie life of its 
borough. The first Rotary Club was 
organized in Chicago. The Brooklyn 
club was organized by Henry D. King, 
then manager of the American Surety 
Club. Its membership included leaders 
in Brooklyn life. Mr. Edwards was 
elected president in 1915. 

Among the insurance men in the club 
are Charles H. Bainbridge, manager 
New York Plate Glass Insurance Co.; 
Edmund H. Driggs, Employers’ Lia- 
bility; Frederick S. Pendleton, fire in- 
surance; James W. Redmond, Aetna C. 
& S.; S. S. Voshell, Metropolitan Life. 





PRESIDENT OF ACTUARIES 


Mr. Moir Finally Has His Picture 
Taken—Has Had a Distinguished 
Career 


Although Henry Moir, the new presi- 
dent of the Actuarial Society of Amer- 
ica, and actuary of the Home Life of 
New York, is one of the best known 
men in life insurance, no recent pic- 
ture of Mr. Moir has been available. 





HENRY MOIR 


The Kastern Underwriter succeeded in 
getting a photograph this week, which 
is published above. 


Albert W. Atwood’s article on life 
insurance in the Saturday Evening 
Post” has been more widely quoted by 
the companies than any article written 
about life insurance in years. 





Prudential 


Group 
Policies Sell 
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| FORREST F. DRYDEN, President 


Because of absolute protection, low 
premiums, annual dividends, grace 
period, disability provisions, termina- 
tion refunds, incontestability clause, 
special certificates for employees, 
privilege of naming beneficiary, good 
commissions, and the Company’s 
great experience in dealing with 
millions of workers in forty years 


Send for Particulars of Policy 


PRUDENTIAL 


INSURANCE CO. OF AMERICA 


ncorporated Under the Laws of the State of New Jersey 


THE 


Home Office: NEWARK, N. J. 

















“Will Be Leading 
General Agent,”-Huff 


A TRAVELERS MAN'S PROPHECY 


$5,000,000 Preduction | in Three Years— 
Will Take H. L. Kolman Into 
Partnership 

Three years ago Perez F. Huff was 
appointed a general agent of the Trav- 
elers in New York. He went out and 
created a number of agents out of raw 
material, finding them in many lines 
of business, and last year passed the 
$5,000,000 mark. The event was cele- 
brated at the Hotel Majestic on Mon- 
day night by a banquet. 

During the evening Mr. Huff made 
two unusually interesting statements. 
The first was a prophecy that he would 
have the largest agency in the world 
and that inside of five years his pro- 
duction would reach $25,000,000. 


Kolman to be a Partner 


The second was the announcement 
that Harry L. Kolman, formerly with 
the Mutual Benefit in Chicago, and 
later with the Travelers in that city, 
would be taken into partnership with 
him some time in the future. 

Mr. Huff, who has been in the life 
insurance business for twenty-eight 
years, and who at ({wenty-one was a 
general agent in Florida, said that when 
his agency was running full speed he 
hoped to have 100 producers in it who 
would write $250,000 a year. “That's 
only one application for $1,000 for five 
days a week,” he said. “Anybody can 
do that.” 

“Right,” said Harry B. Rosen, the 
leading life insurance agent who was 
present. “Any agent who can't write 
an app a day should be in some other 
line of business.” 

Mr. Rosen, armed with a _ million 
dollar application which he had written 
during the day and $200,000 of which 
he said he would give to the Huff 
General agency, told the agents pres- 
ent how he had succeeded, concluding 
by offering a diamond medal to the 
member of the Huff agency who led 
in paid-for business during the agency's 
fiscal year. 

Benedict D. Flynn, from the Home 
Office, said that one of the most im- 
pressive and important qualities of 
Mr. Huff was that in knowledge he 
was a real insurance man, viewing his 
cases from all angles, a great asset 
in any general agent. He called him 
a salesman of the highest type. 

Other Speakers 

Henry Moir, president of the Actu- 
arial Society of America, and actuary 
of the Home Life for which Company 
Mr. Huff once wrote insurance; A. J. 
Frith, the Cleveland man who has been 
transferred here as assistant superin- 
tendent of Travelers agencies; E. F. 
Holmes, who got a splendid reception 
and was introduced affectionately as 
“Pop”; Aaron Spear, who spoke on in- 
come; David M. Bressler, who in a 
few months has become a life agent 
of the major class; J. C. Parks, head 
of a large bank; and others spoke. J. 
J. Reinhard was toastmaster. 


ROSEN REACHES $4,600,000 
His Writings Include $1,000,000 on New 
York Hotel Man Written Monday 
of This Week 








Harry B. Rosen, of the New York 
Life, landed a $1,000,000 policy on 
Monday of this week. It was on a 
New York hotel man. At the request 
of Mr. Rosen, The Eastern Underwriter 
will not disclose his name until the 
policies are delivered. At the Perez 
F. Huff banquet on Monday night, 
Mr. Rosen announced that despite the 
fact that for weeks he has not written 
life insurance (because of the serious 
‘Iiness of his son) he has succeeded 
in paying for $4,600,000 this year. 
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OMNIA 6=PITTSBURGH UNIVERSITY TALKS Incomes for Family Support. 
= HARTFORD NOTES 3 Monthly incomes for _ years. 


To Be Given by Charles W. Scovel Death to wages. 
MULVALAPA UNA —Titles of the Lec- For years and one life. HOME. | IFE 
of Hart- tures For successive lives, with prin- 


Colonel Louis R. Cheney, 
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ford, a director of the Phoenix Mutual cipal. : 

Life Saibenes Company and of the Charles W. Scovel began a series Old Age Incomes; Social Insurance. INSURANCE CO. 

National Surety Company has given up of lectures on life insurance before the Annuities, pensions; alone, or (Purely Mutual) 

part of his 400 acre estate at Mans- University of Pittsburgh on June 3. by-product. 

field, Conn., as an official camp for the The titles of the lectures follow: Group insurance—death, age, 256 BROADWAY, NEW YORK 

Hartford Council, Boy Scouts of Amer- The Institution of Life Insurance. disablement. 

ica, from June 26 to August 28. History. Growth. Stability. The outlook ahead. GEORGE E. IDE, President 
a ef What it is and whose. — — 

U corer ge nell aed - ete 8 - _ Services to the Community. All departments of the Travelers of 

Inited States Navy, formerly o Economic. Social. Hartford paid in 1917 102,918 claims. 


The fifty-eighth annual re- 
ae port shows insurance in 
force of $146,050,144, an in- 
crease during the year of 
$12,556,816. The Company 


mortgage department of the Aetna 
Life, and Miss Mary Kennedy, of Hart- 
ford, were married Sunday, May 26, at 
St. Joseph's Cathedral, Hartford. 
Lieutenant Burns is stationed at the 


State Regulation. Taxation. That is 340 a day. 
In War Time. —_—— 
A national resource—morale; fi- 
nance. 
Regular life insurance war-proof. 


port of New London, Conn. War risk insurance—private; paid the policyholders in 
Oliver M. Thurman, of Boston, gen- federal. 1917 $3,467,823, of which 

eral agent of the Phoenix Mutual, and The Company. $731,696 was in dividends 

formerly assistant secretary of that Classes. Departments. Activities. or premium refund. Its 

Company, was a visitor in Hartford Investments—diversity; interest. insurance reserve fund was 

last week, Associations, special and gen- increased by $1,688,199 and 
Dr. Clovis M. Taylor, of Columbus, eral. the Assets are now $34,- 

Supreme Surgeon of the United Com- The Agent. 542,304.08. 

niercial Travelers of America, was in Indispensable. Why. State at- 

Hartford last Tuesday. tempts. ————— 


His evolution, training, outlook. 
The Life Underwriters’ Associa- 
tion. 
The Only Lifetime Sinking Fund. 
Every policy a thrift policy. 
Cash at death—uses. Inherit- 


Warren B. Johnson, a prominent in- 
surance lawyer of Hartford, died May 
30 at his home in Enfield, Conn. He 
was connected with the Aetna Life 
and Hartford Life Insurance Company. 

Raymond A. Tucker, of the agency ance tax, etc. 


yartment of the Travelers, has en- » 
dcpa f Business insurance—for credit, 


tered active service in the aviation de- ? — 
partment of the United States army. — emergency, retirement, death. IL LI NOIS 


Mr. Tucker is the 627th man to enter 
the service from that Company. 
Charles E. Gilbert, of Hartford, sec- 
retary of the Aetna Life, and Mrs. Gil- 
bert are in Detroit visiting their son 
Kdwin R. Gilbert, who is in the pur- 
chasing department of Dodge Brothers. 


RENEWS THRIFT DRIVE State Mutual Life 


With the closing of the Liberty Loan 


Drive, the workers of the New York Assurance Company 


Life Insurance Company, under the di- 
rection of Mr. L. Seton Lindsay, have of WORCESTER, MASS. 


liunched an intensive campaign in be- 


half of the thrift and war savings icnaaeineinntagt WANTS ‘eT ele) ®) MEN 


For Agency apply to 
GEORGE W. MURRAY, 
GREATEST . Supt. of Agents. 


256 Broadway, New York, N. Y. 























COM PANY 








movement. The report for the month SEVENTY-FOUR YEARS of 

of April, when most of the staff was sterling merit has made stead- AND 

engaged in promoting the Liberty Loan fast friends of policyholders 

campaign, shows that the New York and agents. WILL PAY THEM WELL 
Life workers did not overlook the sale Our motto is SERVICE to 

ol “Uncle Sam’s Baby Bonds,” and that policyholders, beneficiaries and 


they kept the war savings movement agents. 


s — 
before the public eye. The New York ee a Build YourOwn Business 


City branch offices managed to dispose ‘ 
of $34,800.28 worth of stamps, with agency force when the right 
men are found. 


the home office department a _ good 


under our direct general agency contract 





teen days in April of $18,569.32. 











aa 


second, selling $18,476.67 worth of s : . 
stamps. The honor for Single sales ~ = commun, eet Our Policies provide for: 
was carried off by Harry B. Rosen, his aa > y Doubl Ind it 
i sales amounting to $5,854. The figures STEPHEN IRELAND, e emnity, 
| show an increase in sales in last fif- Superintendent of Agencies Disability Benefits 
> 
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Reducing Premiums 
Extracts from Report of Examination of 


SOUTHWESTERN LIFE INSURANCE CO. etaenianines 


By the State of Texas, June 28, 1915 JOHN F. ROCHE, Vice-Pres’t 


**It is noteworthy that this Company was organized without any promotion expenses."* THE MANHATTAN LIFE 


‘I beg to report further that I find the Company in excellent financial condition.” 


‘©The volume of its business has steadily increased, its surplus is growing rapidly ana INSURANCE COMPANY 
its funds are being carefully conserved under expert supervision.”’ 66 BROADWAY NEW YORK 


Home Office, DALLAS, TEXAS Organized 1850 


Excerpts from the ee”: “ae of December 31, 1917, 15,000 PEOPLE 
Northwestern National Life Insurance Company Perot ton lant anc, myameer fo cur dvantising for 2 Oise 


MINNEAPOLIS, MINNESOTA SERVICE helped to make 1917 the best year in Fidelity’s history. 


Assets, $6,186,694.37, increase 17% over 1916. \f 
Liabilities, $5,602,162.72. Surplus and contingent fund, $548,531.65. a “ee ow on ee 
pportioned for dividends, $263,206.57, increase 23% over 1917. on Se 


Rak te tails cad gelians te” Semmes’ 21, wet. FIDELITY MUTUAL LIFE 
$16,966 ,562.65. INSURANCE COMPANY, PHILADELPHIA 


A western, mutual, _annual dividend, old line company 
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: Insurance in force over Walter LeMar Talbot, 
THE COMPANY for policyholders and agents $142,000,000 President 
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BUSINESS ESSENTIALS 
No. 2— AMBITION 
By JOHN K. WEST 














Every true son of baseball has am- 
bitions to be a Ty Cobb, a Zack Wheat, 
an Eddie Roush, a Cicotte, a Hal 
Chase, a Christy Mathewson, or any of 
the big stars in the limelight of the 
diamond. In the insurance world a 
similar desire is held by thousands of 
agents all over the country to be an 
Eddie Woods, a Billy Wilson, a John- 
son, a Rosen, a Frezevant, a Gallagher, 
a James, or any of the big producers 
in the field today. 

It is a Jaudable thing to have an am- 
bition to be a leader in your business 
but you must be sure that the thing 
you have before you is a real ambition 
and not a weak desire or wish. The 
very ambition to be a leader will make 
you seek the attributes of your ideal 
leader to study his methods and 
powers. It will make you estimate 
yourself in a human balance sheet. 

No matter whether the business be 
fire, life or casualty insurance or base- 
ball, everyone has got to fight for his 
position from the moment he shows up 
for the job until he has made good. 
An agent’s stay in the game may be 
short or it may be long but it is a 
fight all the time, but before the fight 
with the outside world begins there is 
a bigger battle to be waged and that 
is with one’s self, which is the biggest 
battle in the world. In the fight with 
yourself, if you just place before you 
an ultimate, a definite goal, if you have 
an ambition ahead of you all the while, 
the fight will be easier for you and 
success more assured. The least sign 
of falling off in his work is a sign 
for the baseball manager to seek a 
new player. The diamond magnate 
never minds the past record of his 
players. That is only remembered by 
the fans. What the manager wants Is 
results and he goes after his players 
and if he does not get results it is 
certain that the defaulting player is 
soon looking for another job. 

In a man’s fight with himself he 
should not care about the past. It’s 
the present and future with which he 
should be concerned. If any of his 
physical or mental make-up has a kink 
of laziness or indifference he should 
null it out and fire it just as the base- 
ball manager releases his poorer 
players. 

It is all right to sit in the grand- 
stand and say you’d like to be a ball 


player or a successful manager of an 
insurance business. It’s another thing 
to go out and have a real honest to 
goodness desire to be a leader in your 
line of work whatever it is. You’ve 
got to have more than the wish. You've 
got to have a red-hot desire way down 
inside you. The difference between 
agents does not depend on ability or 
intelligence. A smart, neatly dressed, 
good natured agent I know, whose 
thinking machinery was brighter than 
the average, failed in life because he 
had no real ambition, no set goal. An 
agent achieves success in business not 
because of his intellect but because of 
his determination. Most everyone has 
wonderful powers inside of him which 
he can put into use any time by simply 
turning the switch of his mind. But 
he has first got to analyze himself: and 
ascertain what goal he wishes to reach. 
He must get his ambition thoroughly 
saturated into every pore and artery 
of his body. 

Don’t sit and ponder and wonder 
about it all. Don’t covet the posses- 
sions of the big men in your line of 
work. Don’t content yourself with the 
crumbs of business. Get right into the 
fierce fight ahead of you and carve your 
ambition deep in the secret places of 
your mind to have honor and wealth. 
Study the details of your business. 
Learn the pulse of the public. Make 
your decisions quickly and your con- 
clusions decisive. Success in the in- 
surance field is strictly up to you and 
without ambition to direct you you will 
be floundering around like thousands 
of human derelicts in the business 
world. There is enough business for 
all. Simply go out and get your share 
which is just outside your door wait- 
ing for you to come out and get it. 

You all want to be leaders. Then get 
your powers keyed on that end. Sit 
right down and jot down what you will 
have to do to make a success. You 
may have to give up some of your 
wild chase after pleasure. You may not 
be able to go to the movies or show 
as often. You may have to give up 
some of the mooning over your morn- 
ing paper. You may not be able to sit 
in your office chair thinking of your 
past successes. But you will have the 
satisfaction of knowing you are not 
splashing around. You will be putting 
your active mind along a progressive 
channel running to a definite goal. And 
above all you will not be wasting your 
time. An ounce of real ambition is 
worth a million times what it costs and 
it’s up to you to go out and annex it to 
your mentality. 





THE AVERAGE EARNINGS OF THE AGENTS 
OF THE 


Standard Life Insurance Company 
OF PITTSBURGH .. .. 
are higher this year than ever before. 


attractive Accident and Health Policies 
have helped them to make more money. 


Write for a LIFE, ACCIDENT AND HEALTH Contract to 
FRANK A. WESLEY 


Vice-President and Diiector of Agencies 


Our 








G. B. SPEER’S NEW POSITION 


Department Dealing With Ordinary 
Applications, Policies and Renew- 
als and Revivals of Business 
Assistant Secretary George B. Speer, 
of The Prudential, who was recently 
transferred from the agency depart- 
ment to home office supervision dis- 
cussed the change in the current is- 
sue of The Prudential “Weekly Rec- 

ord.” He says: 

“To step from the field end of life 
insurance effort where organization 
and applications are problems of the 
hour, to the realm of home office su- 
pervision where the product of the 
agency forces is transformed into in- 
crease and income, with all that such 
evolution implies, was a move that 
the writer made with some trepida- 
tion just a year ago. 

“For thirty years I had been pleas- 
antly engrossed in agency building and 
production and imagined I was slated 
to die in that particular harness, when 
the exigencies of a great business de- 
creed otherwise, and one morning I 
found myself in a new environment. 
To make a long story short, my new 
job is to keep smoothly revolving the 
wheels of that part of the home office 
machinery which deals with ordinary 
applications, policies and the renewal 
and revival of the business. It did 
not occur to me that the work would 
be found so congenial in so short a 
period of time. Whils I am no long- 
er directly attached to the agency 
department, I am always with the pro- 


ducers in spirit, delight in their prog- 
ress, am anxious to contribute to it in 
the fullest extent and from previous 
experience have the advantage of see- 
ing things from the field man’s point 
ot view. That is a controlling thought 
in disposing of the questions that may 
be encountered in the day’s work, and 
if there is anything that appears to 
be wrong with the rulings of the de- 
partments under my supervision, tell 
me about it and if there is a way to 
correct it, it will be done.” 


THE PURITAN’S COMPLIMENTS 


New York Department’s Appointment 
of Its Former Actuaries Gives 
Company Officers Pleasure 
The fact that the two new actuaries 
appointed by the New York State Insur 
ance Department, Charles G. Smith and 
Harwood E. Ryan, were both actuaries 
of the Puritan Life of Providence some 
years back, is naturally a source of 
pride to officers of that Company. In 
the current issue of the Puritan “Rec 
ord” that publication says: “The 
Puritan family through the ‘Record’ ex- 
tends its congratulations to the New 
York Insurance Department on its ef 
ficient actuarial staff and compliments 
its two former employes upon their ap- 
pointment to these responsible posi 
tions in the largest insurance depart 

ment in the world.” 

The Missouri State Life will enter 
tain its $100,000 club on a Great Lakes 
trip beginning August 10. 





{nsurance in force, 113,918 Policies for........ 


Excess of amount returned 


The Connecticut Mutual Life Insurance Company 
PRESIDENT JOHN M. TAYLOR, HARTFORD, CT. 
WHAT NO OTHER COMPANY HAS DONE 


To repay to its Policy-holders in Death Claims, Endowments, Dividends, Surrender 


Values, Annuities and other credits more than they have paid to it in premiums 

It stands alone in that result, 
otal premiums received, Dec. 1, 1846, to Dec. 31, 1917 ....cceceecseeeeeees ern $318,963,384.44 
Total returned to Policy-holders, as above noted, in same period.........s..++++ ¢ 326,786,585.46 


$270,243,227.37 


7 823,201.02 














American Central Life 


Insurance Company 


INDIANAPOLIS, INDIANA 


Established 1899 


All agency contracts direct with the company 


Address: 


HERBERT M. WOOLLEN, President 








PURELY MUTUAL 


Investigate 
before selecting your 
Company 





THE 
Northwestern Mutual Life Insurance Co. 


MILWAUKEE, WISCONSIN 
GEO. C. MARKHAM, President 


INSURANCE IN FORCE, $1,604,426,324 


SATISFIED POLICYHOLDERS each year apply for over 35% of the 
new insurance issued 


POLICIES MOST FLEXIBLE AND EASY TO SELL 
Complete Agency Protection: 
Enforced Anti-Rebate and No-Brokerage Rules 


CHARTERED 1857 


GEO. E. COPELAND, 
Supt. of Agencies, 
Milwaukee, Wis. 
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: Whole Life vs. Endowment 
Insurance for the Young Man 


by THOMAS J. PROCTOR, 
Pacific Mutual Life, Santa Rosa, California 
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That a life insurance policy should 
be sold to every insurable individual, 
to my mind, is the first consideration; 
that the policy should be sold. “to 
stick” is the second; and the form on 
which the policy should be issued is 
the third consideration. 

From my experience in selling the 
young man, I have found that it is not 
only essential to create the desire for 
a policy, but to induce him to buy a 
form that will be endorsed by his 
friends and advisors, as a young man 
between the ages of 16 and 25 seldom 
knows his own mind and is easily in- 
fluenced by others to drop one form 
of policy for another. The 20-year en- 
dowment is generally considered by 
the public as the advisable form for 
the young man, in that it inculcates a 
saving disposition, that a competency 
is created, and that he matures the 
policy at a time in life when he has 
reached the age of discretion and has 
had sufficient experience to appreciate 
the value of a few thousand dollars. 

Only where the income of the young 
man is limited, marriage is shortly 
contemplated, or there are dependents, 
do I suggest other forms, but I always 
advise an applicant that if for an’y 
reason he may desire another form 
at any time in the future, the com- 
pany will gladly change the policy to 
fit his conditions. 

I have found many who believed that 
they were obliged to continue their 
policy on a form that they knew was 
not suited to their conditions and 
would perhaps surrender it for a more 
desirable form in another company. 

Thrift is not born in us, but it is 
in the great majority of cases a mat- 
ter of deliberate and intentional ac- 
quirement by means of a self-imposed 
obligation with a definite purpose in 
view. As a rule the young man has 
not been educated to appreciate the 
necessity of assuming the obligation, 
but if it is impressed on him by par 
ents that small sums make large sums, 
and the annual payment of a stipu- 
lated amount on the endowment form 
is to his benefit, the anticipation of a 
thousand dollars a few years hence 
will, no doubt, inspire him to create 
an estate. 

That the difference in premium be- 
tween the Whole Life and 20-Year En- 
dowment may be set aside at céom- 
pound interest, or invested at six per 
cent. is an old argument in favor of 
Whole Life, but “Fierce Facts” on de- 
pendency, estates created and the av- 
erage individual’s financial condition 


re 


at age 50, show conclusively that the 
young man, or any man, will not save 
unless he has an object. What great 
e, inspiration can one have than to 
know that his policy will mature in 
only a few years? On many occasions 
I have seen men beam with pride and 
joy at the anticipation of a policy ma- 
turing, and they all say: “It could 
just as well have been for twice the 
amount,” 

Occasionally I find a young man 
whose financial circumstances only 
permit him to set aside an amount 
such as is charged by Fraternal com- 
panies, while perhaps he has wanted 
a 20-year policy, and a comparison of 
tLe settlements of an old line ordinary 
life form at the end of 20 years is 
only necessary to place a policy. 

On the other hand, the Ordinary 
Life is the basic form of all life in- 
surance policies. Considering the tre- 
mendous volume of business written 
ou a low cost form by the U. S. Gov- 
ernment, there is reason to believe 
that great amounts of Life Insurance 
will be written on the Whole Life 
form in the future by all Old Line com- 
panies, 

It has been said that the real test 
of any action is not how we feel about 
it now but how we shall feel about it 
twenty years from now. 

To get the individual insured on the 
form that best fits his circumstances, 
and as early in life as possible, is the 
main thing. ‘They are not the most 
lucrative class of prospects, but it is 
the duty of the agent not to overlook 
the young man. 


MAIL 800,000 CHECKS A MONTH 


Work of Disbursing Office of Bureau 
of War-Risk—Results in Month 
of May 

The work of the Disbursing Office 
of the Bureau of War-Risk Insurance 
is now current. Approximately 800,- 
000 checks are now going out a month. 
With the substantial increases in the 
army and navy, this figure will soon 
be a million. A grand total of 711,366 
checks aggregating approximately $17,- 
000,000 was sent out in May. This in- 
cJudes allotments and allowances as 
well as compensation and insurance 
payments, 

To date the Bureau of War-Risk In- 
surance has sent out a grand total of 
aimost 3,000,000 checks, aggregating 
more than $83,000,000. 


PENNSYLVANIA OPPORTUNITY 


If you are interested in making a permanent connection with an old well estab- 
lished company witn a progressive management and an unequalled dividend record, 
it will be to your interest to investigate our proposition. 

Address, PERMANENT, 
Care of The Eastern Underwriter, 105 William Street, New York City 








73d ANNUAL REPORT 


NEW YORK LIFE 


INSURANCE COMPANY 
346 & 348 BROADWAY - - NEW YORK CITY 


Income for the year 1917: 


PYOURIINO .nccccscicvee 060s.0000 eae eran ee 
Interest and Rents....... cccccce Sepetmaeeee 
ND. hc ro cteueneaode eae 5,881,618.00 


Paid Policy-holders, 1917 
DOGCH LOGUGR 2 <0000:0000000080000 SORRDORTI00 


$146,118,162 


(Exclusive of Disability Benefits): 





Matured Endowments ........... 18,566,409.00 
oo VOPR ciccsccceccecee 2ee17000 
Jividends ..... errr Terme 
Annuities ......-. caeiaees : See $86,887,953 
Loaned Policy-holders during 1917............ $23,722,213 
New Paid-for Insurance in 1917 (Exclusive of 
over $16,000,000 increase by Policies revived 
and increased, and Additions by Dividends).....  $315,994,500 
Paid-for Insurance in Force Dec. 31............. ...-$2,673,334,336 
Number of Policies in Force Dec. 31..... Ks ae 1,301,969 
Admitted Assets, Dec. 31, 1917.............. $934,929,381 


These assets are the property of over 1,000,000 people with 
their dependents (in accordance with their contractual rights). 
The Company is purely mutual; it has no capital stock. 


Legal Liabilities ......--......eccccscccces $700,742,335 
Reserved for dividends payable in 
Reserved for dividends , ‘on j deferred 

dividend policies maturing  subse- 


quent to 1918....... a ee . ..107,041,778.00 
Reserved for Contingencies........... 40,584,204.36 


I 5 Su sds 5 sa oo soos raafaceohetw Sd ww tas 


$174,187,046 
$934,929,381 





THE ANNUAL DIVIDEND RATE OF 1917 WILL BE 
MAINTAINED IN 1918 


For the year 1917 the Company’s mortality rate 
was the lowest in its history 


Average earning power of total Ledger Assets / — a 1916 4b4ae 


A detailed statement will be sent to any person asking for it. 


January 14, 1918 DARWIN P. KINGSLEY, President 
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THE REAR GUARD 


No more virile and efficient body of men can be found than the large army of life underwriters. 
Towering back of the agent in his efforts, as a mighty rear guard, is the strength and prestige 


of the Company and the Institution he represents. 
agent’s morale and chance of success. 


The stronger the rear guard, the greater the 


Four big success factors in the work of the Union Central Agency Force are: 


The GOOD WILL created by farm loan investments, 
developing the Country’s agricultural 
thereby contributing largely to the world’s food supply. 
The UNIQUE SERVICE extended freely to the insured 
and their beneficiaries, meriting the appellation—the 
Great Policyholders’ Company. 


THE UNION CENTRAL LIFE INSURANCE COMPANY 


Jesse R. Clark, President. 


resources, and 


The SECURITY of the non-fluctuating, panic and war 
proof investments, limited to first mortgages on carefully 
selected cultivated farms, and U. S. Liberty Bonds. 

The SAVING enjoyed by policyholders in premium de- 
posits, the result of the Company’s superior earnings, 
favorable mortality, and economy of management. 


of Cincinnati, O. Allan Waters, Second Vice-President 
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| Insurance to Cover Inheritance Taxes 


is cp2ning new fields te Provident Agents 











Men are insuring not only to protect their families but 
to protect their business and also to protect their estates 


Write for Information 


THE PROVIDENT 


Life and Trust Company of Philadelphia, Pa. 


Founded 1865 


THE MOST VALUABLE POLICY FOR YOU 


Mr. Agent, is to write your prospect in the Company writing 
the most valuable policy for the insured. 
Secure prompt action in the 


INSURANCE COM 





WILLIAM N. COMPTON, General Agent 
Metropolitan District 
St. Paul Bldg., 220 Broadway, New York, N. Y. 














Must Produce $100,000 
To Cast a Ballot 


QUALIFICATION IN CHICAGO 





Life Underwriters’ Association Adopts 
Resolution Regulating Voting and 
Non-Voting Membership 





By William L. Hadley 


Chicago, Ill, June 4.—The Chicago 
Association of Life Underwriters 
stands by its adopted code of ethics. 
At a meeting tonight where absolute 
harmony prevailed the association re- 
affirmed its determination to work out 
Chicago life insurance problems 
through the Chicago association. An 
advanced step was taken in agents’ 
qualification for association member- 
ship in a suggestion submitted by 
President Edgar C. Fowler, and the 
members of the executive commitfee, 
requiring a production of $100,000 per 
year for voting membership and $50,- 
00C per year for non-voting member- 
ship. 

Amend By-Laws 

The amendments to the by-laws 
were presented and adopted: 1. No 
two members of the executive com- 
mittee shall be elected from the 
agents of any one company. 2. Any 
member may present to the executive 
committee any information in writing 
against a fellow member, charging him 
with violation of the constitution or 
by-laws of the association. Upon pre- 
sentation of such information the exe- 
cutive committee shall serve on the 
accused member a copy of the same 
The said member shall have thirty 
days in which to present his answer 
in writing to such information. Upon 
the expiration of the time given to file 
such answer the executive committee 
shall fix a time for hearing evidence of 
the facts set out in such information. 
And at such hearing the accused mem- 
ber shall have the right to be present 
and to be represented by counsel, if 
he so elect, and such counsel need 
not be a member of the bar. The exe- 
cutive committee shall consider said 
charges only when ten members at 
least shall be present poirticipating in 
the hearing. If at least ten mem- 


bers of the executive committee shall 
sustain the said charges, such action 
shall be reported to the next regular 
meeting of the association for its ac- 
tion. If the association by a vote of 
two-thirds of its full membership in 
good standing shall sustain the said 
charges by ballot the said member 
shall thereby be dismissed from the 
association. 


Text of Resolution 


Suggestions for agents’ qualification 
were presented and action was taken 
referring same to the National Associa- 
tion of Life Underwriters at its annual 
meeting in New York in September. 
the Chicago association will await dis- 
position made of the suggested mea- 
sure before incorporating it in its by- 
Liws. 

The resolution follows: Whereas, it 
is the purpose of the life underwriters’ 
association to elevate the business and 
ethical standards of life insurance; 
and whereas, this can best be done by 
limiting the active membership in the 
ussociation to those men who are de- 
voting their entire time, talents and 
energies to the business of life insur- 
ance and who have at heart the best 
interests of the profession, therefore, 
be it resolved that at the beginning 
of the year, or within thirty days 
thereafter each member of the asso- 
«jation shall file with the secretary 
of the association a certificate signed 
by the proper officials of the life in- 
urance company of which he is an 
wuegent or by the general agent of such 
company under whom he is employed, 
certifying to the fact that he has pro- 
duced and paid for during the pre- 
ceding calendar ‘year not less’ than 
$100,000 of life insurance provilled that 
if any member of the association shall 
fail to file such certificate as above 
(except as hereinafter set forth) his 
membership in the association § shall 
ipso facto be terminated. Provided, fur- 
ther, that should the said member 
furnish a certificate as above to the 
effect that he has produced and paid 
for during the said calendar year not 
less than $50,000 as above, then his 
said membership shall not be termi- 
nated except that he shall not have the 
privilege of voting ‘at the meeting of 
said association. If at the beginning 





of the said calendar year a member 
has belonged to the association less 
than a year, then in order to qualify 
for membership as above set forth he 
shall only be required to have produced 
business for the time hé was a member 
at the rate of $100,000 or $50,000 as the 
case may bes Any general agent, 
agency manager, or official of any life 
insurance company who fails to qualify 
by producing personally the volume of 
business as above provided, may con- 
tinue as a member upon his furnishing 
to the secretary of the association a 
certificate from the proper officials of 
the company, certifying that the general 
agency, in the case of a general agent, 
or the life insurance company in the 
case of an official, has produced in the 
twelve months preceding the date of 
such certificate not less than $500,000 
of insurance as above.” 


“EVENING POST” ON GROUPS 
Newspaper Tells Another Employer 
What It Thinks of Its Policy 
in Travelers 
Having been asked by another con- 
cern what it thought of group insurance, 
the New York “Evening Post,” whose 
employes are protected by The Trav- 
elers, wrote to the other concern as 

follows: 

Your letter of May 14 asking whether 
we have had any benefit from group in- 
surance, and whether we are satisfied 
that this is a move in the right direc- 
tion, gives us the opportunity to write 
a very emphatic endorsement of group 
insurance. Not only the mechanical 
department, but all the business and 
editorial departments of the New York 
Evening Post Company, including the 
“Nation Press,” “The Nation” and “The 
Nautical Gazette” are covered by the 
group insurance. If you could have 
been here when the group insurance 
plan was announced, and could have 
heard the words of warm appreciation 
from employes of every class, you 
would have no doubt as to the benefit 
secured by the employer in carrying 
his men closer to him by means of 
group insurance. The benefits secured 
are worth every cent it costs. We are 
absolutely sure that group insurance 
is a move in the right direction. 


MADE AGENCY CORRESPONDENT 





Henry H. Steiner Promoted by Con- 
necticut Mutual Life—Company’s 
Letter to Agents 





The ‘Connecticut Mutual Life an- 
nounces the appointment by the direc- 
tors of the Company of Henry H. Stein- 
er aS an agency correspondent, with 
headquarters to be established at the 
home office. 

“Many of you are personally ac- 
quainted with Mr. Steiner, and more 
are familiar with the very excellent 
work that he has already accomplished 
as a supervisor of agencies,” says Vice- 
President Henry S. Robinson, in writ- 
ing to the field force. “It is expected 
that he will take up the duties of the 
new position, and terminate his regu- 
lar supervisory work, on or about June 
15 next. By reason of his long and 
successful experience in various 
branches of practical field work, Mr. 
Steiner is peculiarly fitted for the posi- 
tion to which he has been chosen. 
Working in co-operation with the Com- 
peny’s other able agency correspond. 
ent, Mr. Liebert, and with the rest of 
the home office staff, we are sure that 
he will prove of great help to the field 
in furthering the good objects that all 
of us have in view. 

“The Company has in the compara- 
tively recent past placed a considera- 
ble number of new working tools in 
the hands of its field men; notably, 
the income trust agreements, the plan 
of complete protection, the deferred an- 
nuity contracts, Form Z and the new 
disability agreement. We believe that 
the agents of no other company have 
today better equipment for their work 
than have our mén, and we are confi- 
dent that Mr. Steiner will be of materi- 
al assistance in helping to impart a 
thorough understanding of the advan- 
tages of this Company's different con- 
tracts, as well as in helping our men to 
unravel various problems that may pre- 
sent themselves. It doubtless is un- 
necessary to add that it is the earnest 
desire of the home office to continuous- 
ly give all possible assistance to the 
men in the field in the furtherance of 
their efforts to advance the Company's 
interests.” 





wins the confidence of the insuring public. 








The Right Place for the Right Man 


The capable and energetic man or woman who represents a company which provides 
an unexcelled policy at a low net cost is sure to succeed as a life underwriter. That 
is why our representatives everywhere are loyal, contented and enthusiastic. The rep- 
utation of their Company for prompt and efficient service gives them a confidence which 


Occasionally we have a General Agency opening. 


JOSEPH C. BEHAN, Superintendent of Agencies 


MASSACHUSETTS MUTUAL 
LIFE INSURANCE COMPANY 


Springfield, Massachusetts 
Incorporated 1851 














54 Millions from 42 Agencies 


38 Millions Increase in Insurance in Force 











The 1917 Record of Efficient Service 
by our Competent Agency Force 


New England Mutual Life Insurance Co. 
Boston, Mass. 
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LIVE HINTS FOR BUSINESS GETTERS 





Practical Suggestions to Help the Man With the Rate 
Book Increase His Income and General Efficiency 











“Why I’m worth more 


Man’s Worth dead than I am living,” 


Dead laughingly remarked a 
and Alive man to the life insur- 
ance agent. 
“How do you figure that?” he was 
asked. 


“Well, all I’m worth in the world to- 
day is about $10,000 in real estate. If 
I died tomerrow my family would get 
that and also $5,000 of life insurance 
from your company. So, you see, the 
family has $10,000 with me living and 
$15,000 with me dead.” 

“How much do you clear on that real 
estate?” 

“Oh, about 5 per cent. a year—it 
looks bigger in rents, but it doesn’t fig- 
ure out much more than that. I don’t 
get more than $500 a year out of it. 
Why do you ask?” 

“Well, you told me your salary is 
$3,000 a year. So, of course, that rep- 
resents what you are worth alive—the 
income on your brains and physical 
stamina. It represents the income at 
£ per cent. on $60,000. So you see you 
mean that you are worth $70,000 alive 
to your family and only $15,000 dead.” 

“Oh, of course, I was fooling when 
I said that I was worth more dead than 
living.” 

“Yes,” said the life insurance man, 
“but so many people are in the habit 
of thinking of ‘what I am worth’ only 
in terms of property without keeping 
constantly in mind that the most valu- 
able property their families own—from 
a cold financial standpoint—is those 
men themselves. In addition to the 
sorrow and the spiritual loss, their 
death is like a fire in that a valuable 
plant is forever destroyed.” 

“Yes,” replied the citizen, “I guess 
that’s so. Really, a fellow ought to be 
thinking more about what he is really 
worth alive.” 

“Not at all, not at all,” came back 
the indomitable agent. “His mind ought 
to be constantly figuring on how much 
less he is worth to his family when he 


is dead. Now take your own case 
on your own figures. You are worth 
$70,000 to your family today—$60,000 as 


yourself and $10,000 in real estate. If 
you die tomorrow, $60,000 of that dis- 
appears, but $5,000 is added by the pay- 
ment of your life insurance policy. In 
other words, this family of yours 
changes from a $70,000 establishment 
to a $15,000 proposition. Now, I main- 
tain that that is a bad balance.” 

“Sounds like it is,” said his friend, 
“but death always unbalances things.” 

“Not for the family of the far-seeing 
man. You could balance the whole 
proposition right now much more fa- 
vorably by living on $3,000 a year in- 
stead of $3,500.” 

“T could! How?” 

“Why, just take the income from your 
real estate and put it into life insur- 
ance. You're still young enough to get 
about $15,000 for that—$15,000 that 
would go to your family if you died to- 
morrow and would go to you if you out- 
lived your ability to earn your salary. 

“Now look at what you are worth 
alive. You still earn your salary. You 
are still worth $70,000 alive. If you 
died tomorrow your family would get 
the real estate and also $20,000 of life 
insurance. As you would have been 
living on your salary only it would 
cause a change from a $60,000 estab- 
lishment with you alive to a $30,000 
proposition with you dead, which is a 
considerable change from a jump from 
$70,000 to $15,000. 

“Put it in income form and it is even 
more striking. The way you have it 
now, at your death, if it occurred to- 
morrow, your family would go from 





$3,500 a year to $750 a year. With the 
readjustment of simply spending your 
real estate income for life insurance 
their income would be changed from 
$3,000 a year to $1,500. In other words 
you can double your family’s income 
in case of your death by reducing it 
fourteen per cent. now. 

“And don’t forget that you will be 
doing the same thing to your own in- 
come if you live to be old—-which you 
are quite likely to do.” 

“Wouldn’t it be just as well to save 
that money each year for my family in 
some other way?” asked the man with 
the salary. 

“Yes,” replied the life insurance man, 
“with this one little exception. If you 
died ten minutes after you put your first 
deposit in the bank, your family would 
get just the face of that deposit; but 
if you. died ten minutes after paying 
your first premium, your family would 
get the face of your policy or some- 
wheres about twenty-five times that 
amount. Please don’t forget, old man, 
that life insurance banks your money 
for old age, but a bank does not insure 
your life.” 

“By George!” exclaimed the citizen, 
“that’s so.”—“Fidelity Policyholder.” 


* 4 + 
Edward H. Jordan, general 
A agent of the Home Life of 
Secured New York at Raleigh, N. 
Income C., has used the following 


letter effectively in making 
an argument for monthly income: 
Mr. Business Man. 
Dear sir: 
I know you are a very busy man and 
for that reason I am confident you have 


not hesitated long enough to inquire 
into the dollar’s buying power. In 
June, 1914, it was 100 per cent.— June, 
1915, 90.60 per cent.—June, 1916, 84.28 
per cent.—June, 1917, 65.5 per cent. 
November, 1917, 56.86 per cent., and 
in March, 1918, it was 50 per cent., 
when Congress authorized the collec- 
tion of 18 billion dollars for further 
expenses. 

One of the State’s most prominent 
and successful men has just left this 
office. When he came in he was an- 


xious and perplexed by the continued 
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Metropolitan Life Insurance Company 
Home Office Building 


METROPOLITAN LIFE 


Insurance Company 


(Incorporated by the State of New York) 


It is first in the world in amount of 
insurance in force. . . .$3,936,181,898 
It is greater than any other company 
in America in the number of its 
ee 
It stood first in the world in amount 


of insurance placed in 1917 
Sige loe Rikon senevecccebopeengenmee 
It stood first in the world in gain 
in insurance in force in 1917 


so eeccecccesccccce sc eG 400,149,902 


It stood first in the world in gain in 
income in 1917......$40,648,595.67 





WAR SAVINGS STAMPS 


The Company, through its more 
than 15,000 agents, has undertaken 
to sell in 1918 $65,000,000 worth of 
War Savings Certificates and Stamps, 
making an allotment to every agent. 


JOHN R. HEGEMAN, President 











and drastic decrease in the value of all 
securities, and the earning power of 
the dollar. He advised that he had 
gone into his vault and gotten out his 


safety box containing all his invest- 
ments and proceeded to make an in- 
ventory. When he realized the result, 


consternation alone could describe his 
state of mind. Securities representing 
the savings of a lifetime had depre- 
ciuted 50 per cent., and some more. 
liis accumulated fortune, to which he 
had given years of arduous labor, ap- 
plication and study had shrunk fully 
one-half. The box contained but one 
investment that was unimpaired—his 
life insurance policies; they were ab- 
solutely good for every dollar of loan, 
surrender and paid-up values without 
one cent of discount. Nothing else was 
in the class with it. 


Then it occurred to him that when 


he died this insurance money would be 
paid to his wife in one sum. What 
would she do with $50,000 in cash? 


It the securities which he had just in- 
ventoried represented the best invest- 
ments he could make with his accumu- 
lated experience, is it reasonable to 
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Seventy-five Years Ago 


On the first of February, 1843, The Mutual Life of New 





York issued the first mathematical reserve policy ever 
written by an American company. 


Having completed its 75th fiscal year on the 31st of 
December, 1917, the Company enters upon the new year 
with a justifiable pride in its impregnable strength, its un- 
surpassed policy contracts, its generous dividends, and its 
great body of well-satisfied policyholders. 


THE OLDEST COMPANY IN AMERICA 
IS THE COMPANY FOR YOU. 


For terms to producing agents address 


The Mutual Life Insurance Company 
of New York 


84 NASSAU STREET, NEW YORK CITY 








suppose that an inexperienced woman 
can make as good investments? Is 
there any way, he asked himself, that 
he could make better provision for a 
dependent widow and orphan children? 
Clearly, he saw that it was his duty 
while he lived to give this his most 
careful thought and make for them the 
best provision that human wisdom can 
devise to eliminate the danger and 
dread of dire poverty and dependent 
old age. To fail to do this would be 
no less than criminal. 

After stating his perplexity, I ex- 
plained to him that the Home Life In- 
surance Company would enter into a 
contract by which it agreed to act as 
trustee for his wife, upon payment an- 
nually of a stipulated sum for 20 years, 
and further agree to pay his wife up 
on his death $100 a month as long as 
she lives, and if she should die before 
2) annnal payments of $1,200 had been 
made, to continue the payment for 20 
years to his children. If he lives he 
pays for 20 years, if he dies the in- 
vestment matures immediately and the 
annuity begins. 


He saw the wisdom of my argument 
and bought a $200 monthly income for 
his wife. I further explained that at 
his death his other investments would 
have to be handled by a trust company 
or administrator, and for this service 
it would be necessary to charge a fee, 
the starting of an expense on his life’s 
efiorts, while on the monthly income 
policy there would be no commission 
charged, therefore a net income. 

He said, “This is the best investment 
I have ever made and it comforts me 
with an aSsurance which I have never 
felt before. I feel at last that I have 
discharged to the best of my ability 
the highest obligation which I have as- 
sumed and have made during my life 
the safest possible provision for my 
wife against a dependent old age.” 

I am writing you, for I am sure you 
are in the same position as this man 
and all other prominent and successful 
business men. 

Please advise me of the date of your 
birth and that of ‘your wife and I will 
be pleased to submit a proposition cov- 
ering a monthly income, guaranteed 
net estate. 





DIED AGED 101 
Mrs. Aristine Pixley Munn, mother 
of Dr. John P. Munn, president of the 
United States Life, died in Rochestet 
last week. She was one hundred and 
one years old. She was the widow of 
Rochester’s first surgeon. 
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Draw Public To 
An Insurance Meeting 


USE DAILY PAPER CAMPAIGN 








Charles W. Pickell Talks to Crowd in 
Y. M. C. A. Auditorium, London, 
Ontario 





London, Ont., June 3.—The Life Un- 
derwriters’ Association of London re- 
cently decided to get a star speaker 
on life insurance, hire a big auditorium 
and advertise the event as “an evening 
ot life insurance education.” The pres- 
ident of the local association is T. B. 
Parkinson. 

Mr. Parkinson felt that a mere per- 
functory notice in a daily paper and 
the mailing of a few circular letters 
would not do the trick, and so he went 
into conference with H. B. Muir, of the 
London “Free Press.” 

Co-operation All Along the Line 

Mr. Muir said to The Eastern Un- 
derwriter: 

“Mr. Parkinson went after and got 
Charles W. Pickell, Massachusetts Mu- 
tual Life, Detroit, who gave possibly 
the best address ever given the Life 
Underwriters’ Association. Mr. Park- 
inson is a live wire, and, having made 
sure of Mr. Pickell, he came to us to 
figure out a plan whereby the greatest 
benefit might result to the community 
and, therefore, to the insurance com- 
panies from Mr. Pickell’s address. A 
full page in the ‘Free Press’ was the 
result. 

“Several well-worded, convincing 
messages about Mr. Pickell’s coming 
were used in the advertising columns 
ot this newspaper with the result that 
the auditorium was packed last night. 
There is no question but that the life 
insurance business has received a new 
impetus in London, thanks to the 
hearty co-operation of everybody con- 
cerned. Credit is chiefly due to Mr. 
Parkinson.” 

Companies Praise Association 

The “Free Press” printed two col- 
umns of Mr. Pickell’s talk, and the 
life insurance companies in their ad- 
vertisements told what they thought of 
the Life Underwriters’ Association. 
Here are a few of their opinions: 

Imperial Life, J. F. Weston, manag- 
ing director: I consider the Life Un- 
derwriters’ Association of Canada one 
of the strongest influences for good 
amongst all the organizations which 
contribute to the growth of sound 
principles and correct practice in the 
business of life insurance. Its influ- 
ence has steadily grown as it has at- 
tracted to it the men of broadest vision 
and biggest capacity in all parts of 
the field. In the process jit has elevat- 
ed the standard of its entire member- 
ship and made their occupation re- 
spected by the public whose interest is 
co-equal with yours in the success of 
the association movement. 

Canada Life, H. C. Cox, President: 
The Canada Life has always been 
heartily in sympathy with the life un- 
derwriters’ movement, and [ have had 
the privilege on many occasions of 
furthering its object. It is my earnest 
desire that every representative of this 
Company should be a member of the 
Life Underwriters’ Association. 

London: Life: Misconceptions on the 
part of the public concerning the prin- 
“ples upon which sound life insurance 
is based and the purpose and conduct 
of life insurance companies are gradu- 
ally being cleared away. - It is of the 
ulmost importance to the individual 
and the nation that the business should 
be thoroughly understood by as large a 
proportion of our people as_ possible, 
and that it should ever be held in the 
highest estimation. 

We accord the Life Underwriters’ 


Association of Canada the utmost 
credit for the efforts they are making 
to enlighten the public on the business 
of life insurance, for better relationg 
established between companies and for 
the elimination of many undesirables 
frcm the ranks of the field men. Vast 
improvements have been effected in re- 
cent years, and we wish for the asso- 
ciation continued success in the im- 
portant work it is performing. 





The Northwestern Mutual Life will 
hold a convention of its agents in Mil- 
waukce July 15-17. 





The Beneficial Life of Salt Lake City 
held a convention of its agents June 
6-8. 

Alien Enemy Rules 

(Continued from page 1) 
following regulations have been agreed 
upon and are to be observed by life 
insurance companies in reporting and 
paying funds or policy proceeds to the 
Alien Property Custodian: 

1. Where a company, having on 
April 6, 1917, a branch in an enemy 
country or in a country ally to an 
enemy country, has reason to believe 
that moneys may be presently payable 
under the terms of any of its outstand- 
ing policies or contracts to or for the 
benefit -of an enemy or ally of enemy, 
it shall take immediate steps through 
such branch or otherwise to ascertain 
if and to whom and for whose benefit 
such moneys are payable, and if en- 
emies or allies of enemies have an in- 
terest therein, shall report to the Alier 
Property Custodian; except that no 
reports need be made of moneys due 
under policies or contracts issued and 
payable through branches located in 
enemy countries. 


2. Where a company, having no 
branch in enemy countries or countries 
allies of enemy countries, has reason 
to believe that moneys may be presently 
payable under the terms of its out- 
standing policies or contracts to or 
for the benefit of an enemy or ally 
of enemy, it shall forthwith report to 
the Alien Property Custodian and im- 
mediately make an investigation to as- 
certain if and to whom or for whose 
benefit such moneys are payable, and 
communicate the extent and result of 
such investigation to the Alien Prop- 
erty Custodian. 

3. Where payments under policies or 
other contracts are conditioned upon 
death, the strict policy requirement in 
relation to proofs of death are not to 
be insisted upon but reasonably certain 
evidence of death shall be regarded as 
compliance therewith. In no case, 
however, shall a mere presumption of 
death be made the basis of a demand 
by the Alien Property Custodian for 
payment. 

4. Where payments under policies 
cr other contracts are conditioned upon 
one or more persons being alive on a 
certain date, reasonably certain evi- 
dence of such fact shall justify demand 
by and payment to the Alien Property 
Custodian. In no case of this class 
shall a mere presumption of continu- 
ance of life be made the basis of a 
demand for payment. 





5. Where a physical surrender of 
the original policy is by the terms of 
the contract of insurance made a con- 
dition precedent to payment and where 
it is impossible by reason of the same 
being in an enemy or ally of enemy 
occupied territory to obtain possession 
of such policy, failure to surrender the 
same shall not be ground for refusal 
to account for or pay enemy funds to 
the Alien Property Custodian. 

6. In case of matured endowment 
policies or policies which have matured 
by reason of death, a demand for pay- 
ment by the Alien Property Custodian 
shall be deemed a demand and formal 
claim under the policy. 





THE BERKSHIRE LIFE INSURANCE CO. 


OF PITTSFIELD, MASS. 
Incorporated 1851 


W. D. WYMAN, President 
A purely mutual Company, issuing all desirable forms of life insurance. 
ATTRACTIVE LITERATURE 


Ambitious, Productive and Trustworthy Life Agents may be benefitted 
by corresponding with 


W. S. WELD, Superintendent of Agencies 
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Capital and Surplus.. 
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Payments to Policyholders since Organization 
Is paying its Policyholders nearly.............- 


GOOD TERRITORY FOR L 


Organized 1871 


LIFE INSURANCE COMPANY OF VIRGINIA 
RICHMOND, VIRGINIA 
OLDEST-LARGEST-STRONGEST, Southern Life Insurance Company 


Issues the most liberal forms of Ordinary Policies from $1,000.00 to 
$50,000.00, and Industrial Policies from $12.50 to $1,000.00 


CONDITION ON DECEMBER 31, 1917: 















$ 16,560,439.04 
14,343,626.28 


131,790,562.00 
19,612,616.08 


edeeerovcoseeeees 1,500,000.00 annually 
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NATIONAL LIFE INSURANCE COMPANY 


MONTPELIER, VERMONT 
FRED A. HOWLAND, President 


A MUTUAL COMPANY 


WHICH FOR 


SIXTY-EIGHT YEARS 


HAS PROTECTED THE 


HOME AND FAMILY 


Edward D. Field, Superintendent of Agencies 








INSURANCE 
COMPANY 


HARTFORD, 





Vv 


CONNECTICUT 


THE TRAVELERS 


INDEMNITY 
COMPANY 


WRITE THE GREATEST VOLUME OF 
GUARANTEED LOW COST LIFE INSURANCE 
AND 

CASUALTY INSURANCE 


THE OPPORTUNITY TO SUPPLY THESE INSURANCE 
NEEDS GUARANTEES AGENTS THE BROADEST 
FIELD AND THE LARGEST INCOME. 





7. The last known residence shall 
be presumed to be the residence of a 
beneficiary under policies or annuity 
contracts, unless or until the contrary 
fact is shown by reasonably certain 
direct evidence; but such presumed 
residence shall not be taken as a pre- 
sumption of continued life. 

8 Nothing in the foregoing para- 
graphs shall prejudice the right of the 
Alien Property Custodian to hereafter 
require of companies information or 
reports with respect to specific cases, 
or any policies or contracts where such 
information or reports may be by him 
deemed advisable or necessary in the 
performance of his duties. 








GOOD TERRITORY 


stili available for 
development by the 


RIGHT AGENTS 


men who can place policies as 


well as write applications, and who knew 
how to be successfully active. Always 
an opening for real workers. 


Union Mutual Life Insurance Co. 


PORTLAND, MAINE 


ARTHUR L. BATES, President 
Address: ALBERT E, AWDE 


7 W. Madison Street 


Superintendent of Agencies 
CHICAGO, ILL. 
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Entered as second-class matter Janu- 
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York, N. Y., under the act of Congress 
of March 3, 1879. 








HOW INDUSTRIAL INSURANCE AID- 
ED THE LOAN 

The credit due the system of indus- 
trial insurance as an effective agency 
in behalf of the National thrift educa- 
tion of the people of the United States 
is illustrated in the “North American 
Review” by an able article from the 
pen of the president of The Prudential, 
Forrest F. Dryden. Ostablished here 
in 1875 industrial insurance has been 
developed to extraordinary proportions, 
not only in this country but throughout 
the world. At the present time the 
number of industrial policies in force 
here is about 36,000,000, providing for 
not less than $5,000,000,000 of insurance 
protection. Since for obvious reasons 
the business is practically limited to the 
urban population of the United States, 
estimated for 1918, at 51,500,000, Mr. 
Dryden places the per capita of indus- 
trial insurance conservatively at $97 for 
the population affected, or at the ratio 
of 70 industrial policies to every 100 
urban inhabitants. He further points 
out that it is chiefly on account of the 
weekly premium payment system that 
voluntary deductions from wages on ac- 
count of insurance have become a mat- 
ter of habit. And so it may safely be 
assumed that savings habits thus de- 
developed in one direction must, in due 
course of time, become effective in 
many others. The conclusion, there- 
fore, seems justified that the wide dif- 
fusion and remarkable success of the 
three Liberty Loan subscriptions are 
largely due to the development of the 
habit of savings through the instru- 
mentality of industrial insurance. 








ANOTHER PENSION SYSTEM EVER 
WRONG 

The serious problem presented by the 
teachers’ retirement situation in New 
Jersey is the subject of one of the 
most interesting reports that have 
reached this office. It is issued by the 
Bureau of State Research, Newark, and 
is entitled: “Teachers’ Retirement Sys- 
tems in New Jersey; Their Fallacies 
and Evolution.” The report is circu- 
lated by the New Jersey State Cham- 
ber of Commerce. Another interesting 
monograph is on the pension systems 


in New Jersey of the police, firemen 
and other local employees. 

The teacher’s retirement is taken 
care of by two systems: the Teachers’ 
Retirement Fund, supported by contri- 
butions of the teachers, and the Thirty- 
Five Year Service Pension, paid at the 
expense of the State. Many teachers 
are dissatisfied with the operation of 
these systems. As a result of the dis- 
satisfaction and criticism actuarial in- 
vestigation was made. The Retirement 
Fund investigation was made by Actu- 
ary D. P. Fackler. It shows that the 
fund has liabilities far in excess of its 
assets, is in an unsound financial con- 
dition, and has only a few years to live 
on the present basis. The actuarial 
valuation of the Thirty-Five Year Serv- 
ice Pension shows that the liability of 
the State under the system amounts to 
$24,350,000. The method provided un- 
der the system for meeting this stu- 
pendous liability is fundamentally un- 
sound. 

The investigator correctly points out 
that a retirement system must perform 
a double function; it must protect the 
teachers and their dependents against 
the contingencies of old age, disability, 
death, and to some extent, resignation 
and dismissal. It must also improve the 
efficiency of the schools and promote 
the esprit de corps of the personnel. 
To perform these functions it 
considerable resources, which, as the 
experience shows, must be supplied by 
the teachers and the city and State in 
an equitable proportion. Each member 
must contribute in accordance with the 
cost of his prospective benefit. The con- 
tributions should be equitably distri- 
buted over the entire period of the 
teacher’s service. These fundamental 
principles were not recognized. The 
young are taxed in favor of the old. 
It used the “tontine” principle which 
has been condemned in the insurance 
world. The majority of the teachers, 
especially the younger ones, will with- 
draw from the service before retire- 
ment. To them and to their dependents 
the Fund is neither a good insurance 
nor a good philanthropy. The system 
of financing is all wrong. 

The investigator points out that un- 
fortunately the New Jersey Pension sys- 
tems are not the only systems in this 
country which have been built upon an 
unsound foundation. The majority of 
the systems in the United States and 
abroad have gone or are going through 
a similar experience. Many systems 
have already taken steps to re-organize 
on a sound foundation and the New 
Jersey systems will also re-organize in 
the light of this movement. 


needs 


RECRUITING FROM LOCALS 


Under the heading, “How Do You 
Like Special Agency Work?” the Am- 
erican Agency “Bulletin,” published by 
the local agents’ association, prints 
the following: 

“Local agents with inclination and 
talent for special agency work and ad- 
justing have a bigger chance now than 
ever before to make satisfactory con- 
nections. As the result of constantly 
decreasing special agency forces, due 
to the exigencies of the war, the com- 
panies are finding it difficult to keep 
their field forces capably equipped, and 
according to one report, seventy per 
cent. of the appointments made in a 
recent week were taken from the lo- 
cal agency ranks.” 














THE HUMAN SIDE OF INSURANCE 











PERCY LING 


Percy Ling, assistant general agent 
of the middle department of the North 
British & Mercantile group, has been 
made general agent of that department, 
a promotion which will greatly please 
his many friends among the field men. 
He only left the field--in New York 
State—in May of last year. He has 
been with the North British & Mercan- 
tile eighteen years, beginning as an ad- 
juster, and won a place as a special 
agent that was in the first rank, as 
he is a student of the business, a man 
o2 character and his judgment was 
highly respected by other specials and 
b agents. His promotion at the home 
office came rapidly. He began his in- 
surance career with the Norwich 
Union, subsequently going with the Old 
Traders. : 

+ * ** 

Le Roy D. Brown, of the Hartford 
branch of the Travelers, was an agri- 
cultural implement salesman seven 
weeks ago. During his first two weeks 
he did not make a single sale, but in 
the next month he paid for $356,000 of 


life insurance. Each order was taken 
from a stranger. 
* * * 
Major Edward V. Preston, general 


manager of agencies of the Travelers, 
reached his 88th milestone on June 1 
and Admiral Francis B. Allen, vice- 
president of the Hartford Steam Boiler 
Inspection and Insurance Company, 
followed closely with 77 years to his 
credit on the same day. Major Preston 
was born in Willington, Conn., June 1, 
1837. Commencing his business career 
at 13 years of age he worked at it un- 
tii April 22, 1861, when he entered the 
service of his country in the Civil War, 
retiring with the rank of Major on 
July 31, 1865. Immediately after the 
war he was employed by the Travel- 


ergs and two years later became a 
general agent of the Company suc- 
ceeding to his present position some 


twenty years ago. His genial person- 
ality and his wide acquaintance have 
been valuable assets to the Company 
with whom he is allied. Admiral Allen 
was born in Baltimore, June 1, 1841. 
He was an apprentice machinist with 
the Illinois Central from age 16 to 19. 
He joined the Unicn Army at 19 and 
subsequently became a lieutenant in 
the Navy. In 1868 he resigned his po- 
sition and became connected with the 
Novelty Iron Works of New York. La- 
ter he entered the employ of the 
Northern Pacific. He became connect- 
ed with the Hartford Steam Boiler In- 
spection and Insurance Company in 
1872, when that Company was six years 


old. He is a member of a number of 
engineers’ societies, is a director of the 
Navy League of the United States, past 
junior and also commander in chief, G. 
A. R. and past rear-admiral National As- 
sociation Naval Veterans, and has been 
president of the Army & Navy Club. 
A wide cirele of friends of these il- 
lustrious insurance executives  con- 
g-atulate them on their pilgrimaze 
through their many successful ‘years. 
* * * 

Willis O. Robb, manager of the New 
York Fire Insurance Exchange, has 
been absent from his office due to a 
minor illness. He is expected to re 
turn the latter part of this week. 

* * a 

Miss Maude E. Inch, librarian of the 
Insurance Society of New York, will 
he the hostess on Monday at a lun- 
cheon given at the Drug & Chemical 
Club. Her guests will include the wives 
of several of the company managers 
and also the niece of the former Brit- 
ish Chancellor of the Exchequer. Miss 
Inch will leave on July 5 for her vaca- 
tion which she is planning to spend in 
Maine. 

* ¢ «@ 

F. B. Curry, of the Hall & Benedict 
general agency of the Aetna at Nash 
ville, took first honors as the Com 
pany’s 1917 star producer. He headed 
the list of fifty health and accident 
leaders for the year. His: record is an 
unusually fine one. In the first five 
months he showed steadily increasing 
business, advancing from twenty-see 
ond to second place in that time. He 
then took first place and kept it 
throughout the year. Shortly after 
jeining the Aetna Mr. Curry became 
manager of the health and accident @e 
partment of Hall & Benedict. He en 
deavors to see at least ten prospects 
each day, he refuses to be discouraged, 
fully believes in his company and its 
methods and endeavors to apply that 
confidence with courage and persever- 
ance. 

. . . 

Miss Nellie Barrows, of Hartford, the 
first woman to enter the employ of th» 
Travelers, has resigned after a forty- 
five years’ service with that Company. 
Miss Barrows commenced to work for 
the Travelers in May, 1873, and has 
kept continuously at it ever since. She 
has been for a number of ‘years chief 
clerk in the actuarial department of 
the Company. 

* / a 

C. P. Gnau has become general agent 
for the Standard Accident at York, 
Pennsylvania. For years he did ex- 
cellent ‘work for that Company as spe- 
cial agent in Eastern Pennsylvania and 
is held in the highest esteem by his 
associates at the-home office. 

* * *@ 

B. F. Dixon, of Urbana, Ohio, has 
died. He served the Standard Accident 
for twenty-six years as representative 
at that point and was one of the Com- 
pany’s most faithful agents. 

~~ Ae * 

Edmund Frain, who succeeds George 

B. Schley as superintendent of the com- 


mercial accident department of the 
General Accident, has been on the 
home office staff for some time. se 


fore his appointment he assisted E. O. 
Howell in the industrial department, 
taking an active and valuable part in 
merging the old organization of the 
Equitable Accident of Boston, which 
was taken over by the General, with 
its own industrial field organization in 
that territory. Mr. Frain is a thorough- 
ly competent health and accident un- 
cerwriter. 
Ss £ 

E. A. Tyrrill, of New York, is now 
a burglary underwriter with the Trav- 
elers. 
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Christmas Gift 
Policy in Court 





GLOBE & RUTGERS WINS SUIT 





Son Gave Policy to Father on Latter’s 
Dwelling, Already Covered— 
Both Retained 





Where a son gave his father a 
Christmas present of a fire insurance 
policy on his father’s dwelling, not 
knowing his father had himself taken 
out another policy thereon prior to the 
son’s delivery of the donated policy and 
the father retained both, and after the 
burning of the dwelling made adjust- 
ment with the company on the donated 
policy, he could not recover on the 
policy taken out by him, his retention 
and use of his son’s policy amounting 
to “procuring” of further insurance on 
the property in violation of the policy 
conditions provided by section 1941X 
of the statutes of Wisconsin, according 
to a recent decision in the case of Gnat 
vs. Westchester Fire Insur. Co., given 
by the Supreme Court of Wisconsin. 

The action was brought to recover 
on the policy issued by it to Vincent 
Gnat February 2, 1916. The policy was 
a standard form, and as provided by 
section 1941X, statutes contained this 
provision: 

This policy unless otherwise pro- 
vided by agreement indorsed there- 
on or added hereto, shall be void if 
the insured now has or shall here- 
after make or procure any other 
contract of insurance, whether valid 
or not, on property covered in 
whole or in part by this policy. 

Company’s Defense 

The defense was that this provision 
of the policy was violated by the pro- 
curement of the issuance of the policy 
by the Globe & Rutgers Fire Insurance 
Co. of New York. 

Judgment was given in favor of the 
defendant company at the trial court 
and on appeal the appellant said he did 
not procure the issuance of the Globe & 
Rutgers policy, but that it was procured 
by his son without his consent and he 
did not procure the issuance of sub- 
sequent insurance in violation of the 
law. 

In affirming the decision of the lower 
court the Supreme Court said among 
other things that this might have been 
the situation up to the time he acquired 
knowledge of the existence of the 
Globe & Rutgers policy; but, having 
accepted the Globe & Rutgers policy, 
placed it in his private box along with 
his other policy, and having made ad- 
justment with the Globe & Rutgers 
Company for its part of the loss, he 
is not now in a position to deny that 
the subsequent policy was procured by 
him. A person cannot retain the avails 
of an unauthorized contract, made for 
his benefit by another assuming to act 
as his agent, and repudiate the respon- 
sibilities of such contract, and any at- 
tempt so to do, with full knowledge of 
the facts, constitutes a ratification of 
the unauthorized act, and creates a 
liability on the part of such person to 
the same extent as if such contract were 
originally authorized. 


INCORPORATE WOODWARD 
AGENCY 
The Woodward Agency, Inc., of Ni- 
agara Falls, N. Y., has been capitalized 
at $25,000. The incorporators include 
Charles Woodward and Edward T. 
Ellis. 








TWO NEW SPECIALS 


Sylvester Howard and Clarence Phil- 
lips in Field for N. B. & M., 
Commonwealth and Mercantile 


Sylvester Howard has been appoiht- 
ea special agent of the North British 
& Mercantile, Commonwealth and Mer- 
cantile Insurance Companies in North- 
ern New Jersey. Clarence Phillips has 
been made special agent for Hudson 
River and suburban territory. Mr. 
Howard was promoted from examiner; 
Mr. Phillips from inspector. 

Charles H. Ebbets, former special in 
Northern New Jersey, has been trans- 
ferred to Southern New Jersey. 

Walter J. Roberts, former special in 
Hudson River and suburban territory, 
has been transferred to Eastern New 
York field, succeeding L. B. Temple. 


HAILSTORM DAMAGE 


Tendency to Allow It Under Tornado 
Policies in West Criti- 
cised 
Considerable discussion is being 
heard in underwriting offices regarding 
a tendency to allow hailstorm damage 
under tornado policies in the West. 
The practice is being criticised. 


LEON B. TEMPLE PROMOTED 

Leon B. Temple has been made as- 
Sistant general agent of the North 
British & Mercantile group. He has 
been with the North British & Mer- 
cantile for many years, first in the 
home office, then as special agent in 
the suburban field and later as special 
in the Eastern New York field. 


ADAMS HAS PNEUMONIA 
W. Roy Adams, special agent of the 
Commercial Union, headquarters in 
Pittsburgh, is ill with pneumonia. Mrs. 
Adams is also confined to her home by 
illness. 


SINCLAIR IN PORTO RICO 

Foreign Manager Sinclair, of the 
North British & Mercantile, who has 
been in this country for some months, 
is visiting Porto Rico. 

ENLISTS IN NAVY 

Kk. C. Jessup, former special agent 
of the American Eagle, has enlisted in 
the Navy as chief yeoman. 











; —lHE AUTOMOBILE 


INSURANCE COMPANY 


OF HARTFORD, CONN. 
MORGAN G. BULKELEY, President 


CASH CAPITAL 


$2,000.000.00 


ASSETS 


$7,266,538.81 


LIABILITIES, EXCEPT CAPITAL ! 


$3,086,345.45 


SURPLUS TO POLICYHOLDERS 


$4,180,193.36 


LINES WRITTEN 








FIRE MARINE WAR RISK 

TORNADO WIND STORM MAIL PACKAGE 

RENTS LIGHTNING TOURIST BAGGAGE 
PROFITS EXPLOSION SPRINKLER LEAKAGE 
HULLS COMMISSIONS USE AND OCCUPANCY 
CARGOES AUTOMOBILES INLAND MARINE 
FLOATERS LEASEHOLD INLAND TRANSPORTATION 


REGISTERED MAIL 


Affiliated with 
JETNA LIFE INSURANCE CO. 
ETNA CASUALTY & SURETY CO. 











WANTED 


Experienced Daily 
Report Examiner 


(age 31 years or past 
preferred), with an 
old reliable Western 
Pennsylvania Fire In- 
surance Company. 
Good salary, good op- 
portunity. Replies 
strictly confidential. 


Address BOX 591 
Pittsburgh, Pa. 




























THE 


WILLIAM H. KENZEL CO. 
FIRE INSURANCE AGENT 


Representing at 79-83 William St., New York 


FRANKLIN FIRE INSURANCE CO. OF PHILADELPHIA, PA. 
EQUITABLE FIRE & MARINE INS. CO. OF PROVIDENCE, R, L 
GRANITE STATE FIRE INS. CO. OF PORTSMOUTH, N. H. 
COMMERCE INSURANCE COMPANY OF ALBANY, N. Y. 
IMPERIAL ASSURANCE COMPANY OF NEW YORK 
HUMBOLDT FIRE INSURANCE CO. OF PITTSBURGH, PA. 
ALLEGHENY FIRE UNDERWRITERS OF PITTSBURGH, PA. 
CALEDONIAN-AMERICAN INSURANCE CO. OF NEW YORK 


Representing at 154 Montague St., Brooklyn 


LONDON ASSURANCE CORPORATION OF LONDON, ENGLAND 
NORWICH UNION FIRE INSURANCE SOCIETY, LTD., OF ENGLAND 
GRANITE STATE FIRE INS. CO. OF PORTSMOUTH, N. H. 
COMMERCE INSURANCE COMPANY OF ALBANY, N. Y. 
MECHANICS INSURANCE COMPANY OF PHILADELPHIA, PA. 
PENNSYLVANIA FIRE INS. CO. (Suburban) 
























CITY 
INSURANCE 
COMPANY 


Pittsburgh, Pa. 
Ine, 1870 


NORTH 
BRANCH 
FIRE INS. CO. 


Sunbury, Pa. 
Inc, 1911 









aki dcanited ce eeee coe $357,818.58 
Reserve .......... 230,513.29 | Reserve ......... 54,256.92 
SE oanbaaces 300,000.00 | Capital ......... 200,000.00 
Surplus 63,479.83 | Surplus 96,379.07 














OPERATING ON A CONSERVATIVE BASIS IN A LIMITED 
TERRITORY UNDER AN EXPERIENCED MANAGEMENT 
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BROKERS ACTIVITIES 


COTTON SEED OIL RISKS 
Great Improvement Since Government 
Stepped in and Stopped Seed 
Speculation 








A great improvement in cotton seed 
oil risks genera'ly has taken place 
since the Government stepped in and 
issued regulations which are effectively 
preventing speculation in seed, piling 
up of more than fifty-two days’ sup- 
ply, and which are putting that indus- 
try on a common sense basis. The 
little fellows have been helped; legit- 
imate profits are more generally dis- 
tributed; and the hazards, incidental 
to hoarding of seed and pushing the 
mills to capacity day and night, have 
been greatly reduced. The good re- 
sult is reflected in a reduced fire loss. 

* * - 
Rolls-Royce Line Here 

The stock and equipment of the 
Rolls-Royce Co., of England, now oc- 
cupying the Stearns Plant at Cleve- 
land were offered in the New York 
market this week. The Rolls-Royce 
Co. is manufacturing motors for air- 
planes. 

a * a 
Chartier Forms Agency 

Charles C. Chartier, for a number 
olf years with John A. Lynch & Co., 
and previously with T. Y. Brown & 
Co., has formed a local agency at 
Long Island City and represents a num- 
ber of companies for Long Island City 
and suburban territory. 

* o * 
Stern With William Stake 

Oscar KE. Stern, formerly with B. F. 
Sadler & Co., is now with William 
Stake as placer. 

” + 
Now at 80 Maiden Lane 

S. Nicoll Schwartz, of 63 Park Row, 
has removed his offices to 80 Maiden 
Lane, Room 2130. 

” ~ * 
New Law Small Benefit 

Compensation writing brokers can- 
not see much in the new business creat- 
ed by the amendment to the New York 
State law, which brings under it all 
employers of four or more persons. 
With a minimum premium of $10, at 
which a large number of offices, shops 
and stores would be written, there is 
no profit in a commission of ten per 
cent, 

aa + + 
Less Call for Whiskey Cover 

There was a decided decvease this 
week in the demand for coverage on 
whiskey in bonded warehouses and the 
rates returned from the 15 per cent. 
offered in emergencies to the normal 
eighty or ninety cents. Apparently, 
additional lines have all been placed to 
take care of the last increased valua- 
tion of whiskey. 

oo . a” 
Bigelow Hartford Line 

Large lines on the Bigelow Hartford 
Carpet Co. of Lowell, Mass., were of- 
fered the stock companies this week 
for the first time in several years. 
Part of the building of the Bigelow 
llartford Co, is being occupied by the 
United States Cartridge Co., increas- 
ing the valuation by several millions. 

A *” ae 
Membership Boosters 

A supplementary membership com- 
inittee has been appointed by the 
Brooklyn Insurance Brokers’ Associa- 
tion lo wage an energetic campaign. 
'his committee is composed of Albert 
It Butler, John Boylan, Jacob, Haas, 
John Megan, Y. &. Davis, James J. Phe- 
- Bon Cavanagh, Samuel J. Com- 

» everett Kuhn and F. D. Robbing, 


CANCEL GERMAN COMPANIES 


Union Hill School Insurance Placed 
in American Companies by 
Board of Education 
As the result of action taken by the 
Union Hill (N. J.) Board of Educa- 
tion over $100,000 worth, of insurance 
on school buildings, furniture, etc., will 
be diverted from German insurance 
companies to American companies. A 
motion was made by Trustee Menzer 
at the meeting to cancel all insurance 
policies held by foreign exchanges and 
was passed unanimously by the re- 

maining trustees. 





Handle R. R. Lines 

Marsh & McLennan handle some of 
the largest railroad properties. Frank 
& Du Bois control the business of the 
Railroad Syndicate, which includes the 
placing of several railroad schedules. 
Johnson & Higgins also have a railroad 
department. Smythe, Sanford & Ger- 
ard places large lines. Mather & Co. 
handle the Southern Railroad. Frank 
B. Hall & Co., Roam, Ives & Wright- 
son, and Jos. M. Byrne & Co., also 
place one or more railroad schedules. 
* * a 


Davis With Squire & Co. 
Charles Davis, who has been placer 
with Johnson & Higgins for the past 
eleven years, is now with Squire & 
Co. in a similar capacity. 
* *¢ * 


Walton With Brewster & Co. 
Samuel T. Walton, formerly of FE. D. 
Db. Walton & Son, general adjusters, 
is now with J. N. S. Brewster & Co., 
Inc., a8 an automobile adjuster. 
- - * 


Thomas Takes Own Office 
Kdward Thomas, for a number of 
years with William Stake & Co., is now 
an independent broker. 


* * a 


J. W. Black Retires 

John W. Black, who has been head 
of the bonding department of J. N. S. 
Brewster & Co., Inc., has resigned to 
g0 with a chemical house. 

* * «© 
Williams With Brewster & Co. 

W. S. Williams, who has been asso- 
ciated with E. W. de Leon, resigned 
this week and is now counterman with 
J. N. S. Brewster & Co., Inc. 


NEW YORK STATE DEPARTMENT |. 


HUMBOLDT. FIRE OF PA. TEUTONIA FIRE OF PA. 
GEORGIA HOME OF GA, 


__ CAPITAL FIRE OF N. H. pF 
PERCY, B. DUTTON, Manager, ROCHESTER 











SCHAEFER & SHEVLIN 


GENERAL AGENTS 
FIRE and AUTOMOBILE INSURANCE 
Excellent Facilities for Handling Suburban Business Phone: John 2312 


100 William Street New York, N. Y. 








JAMES H. EPWORTH 
NEW JERSEY FIRE INSURANCE SPECIALIST 
NEWARK AND SUBURBAN NEW JERSEY TERRITORY 








40 CLINTON STREET | SERVICE 80 MAIDEN LANE 
NEWARK NEW YORK 
Phone Market 6536 | FIRST Phone John 4560 











Rossia Insurance Company 


HARTFORD, CONN. 


REINSURANCE 








The Gamewell Fire Alarm 
Telegraph Co. 
Fire Alarm and Police Telegraphs 
for Municipal and Private Plants 


OVER 1500 PLANTS IN ACTUAL 
SERVICE 


GENERAL OFFICES AND WORKS 
NEWTON UPPER FALLS,. M.\SS. 


THE HANOVER 


FIRE INSURANCE COMPANY 


Incorporated 1852 


The real strength of an insurance com 
pany = in > souservetion of its man- 
agement, and the management of THE 
HANOVER is an absolute assurance of 


AGENCIES the security of its policy, 
5708 Grand Central Terminal, New York 
448 John Hancock Building, Boston, Mass. R. EMORY WARFIELD, President 
1216 Lytton Building, Chicago, Ill. FRED. A. HUBBARD, Vice-President 


EB. S. AL Secretary 
WILLIAM ORRISON, Asst. Sec’y 


HOME OFFICE 
Hanover Bldg., 34 Pine St. 
NEW YORK 


HOWIE & CAIN, General Agents 
Metropolitan District 


MHOA MAM ‘LAAULS AVITIIM 1 


335 Wabash Building, Pittsburgh, Pa. 
915 Postal Building, San Francisco, Cal. 
304 Central Building, Seattle, Wash. 
Utica Fire Alarm Tetegragh Co., 
Utica, N. Y. 
Northern Electric Company Limited, 
Montreal, Canada. 
General Fire Appliances Co., Ltd., 
| 2 waned ee South Africa 
Colonial Trading Co., Ancon; 
Canal Zone, Panama 
F. P. Danforth, 1060 Calle Rioja, 
Rosario de Santa Fe, Argentine Republic 




















307 FOURTH AVENUE 


LOGUE BROS. & CO., Inc. 


Fire—Casualty—Automobile Insurance 
Nation-Wide Facilities for Handling SURPLUS LINES 


PITTSBURGH, PA, 











ADEQUATE 
FACILITIES 


ALL LINES 





~CLARENCE A. KROUSE & CO. 
LOCAL AND GENERAL AGENTS 
325 WALNUT STREET 


PENNSYLVANIA 


PHILADELPHIA 





SATISFACTION 
SERVICE 


ALL LINES 





PHILADELPHIA, PA. 
NEW JERSEY 











B. M. CROSTHWAITE & CO. 


Fire and Automobile Insurance Specialists 


Lines Bound Anywhere in New York State 
45 John Street, New York City, N. Y. 


Telephones 2404-5-6-1758-1090 John 











EQUITABLE UNDERWRITERS of New York 
— FIRE and WAR RISKS — 


Home Office: 68 William Street 








Lines Bound Throughout United States, Canada, Cuba and Mexico. 











[| a | 
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INSURANCE COMPANY 


LIMITED 


UNITED BRITISH 
OF LONDON, ENGLAND 


UNITED STATES FIRE BRANCH, 40 CLINTON STREET, NEWARK, N. J. 


The United British Insurance Company, Limited, of London, England, has 
been licensed by the Insurance Department of the State of New York, having 
made the deposit required by law with the Insurance Department of that State 
and complied with all other requirements. In addition to this deposit it has assets 
in the hands of the Guarantee Trust Company of New York, as United States 
Trustee, and with C. P. Stewart & Company, Inc., its United States Managers, 
which make the total assets with which it commences business in this Country 
One Million Dollars. 


Application is now being made for admission to many other States. Business 
in the Western Department will be in charge of H. H. Ingalls at Chicago, who is 
Manager of the Western Department of the New Jersey Insurance Company and 
the New Brunswick Fire Insurance Company. Business on the Pacific Coast will 
be in charge of W. W. Alverson, at San Francisco, who is Manager of the Coast 
Department of the same Companies. The principal office of the Fire Department 
of the United British will be at 40 Clinton Street, Newark, N. J., where it will be 
associated in management with the New Jersey Insurance Company and the New 
Brunswick Fire Insurance Company. 


It will always be the endeavor of the United States Managers to render service 
to the representatives and agents of the Company; to deal honorably and fairly, 
at all times, with all policy holders; to settle losses quickly and without contro- 
versy and, in general, to exhibit a spirit of co-operation and fairness, recognizing 
at all times the rights of the public and avoiding technicalities. 


oe ooo oes esesese5e5 


C. P. STEWART & COMPANY, INC. 


UNITED STATES MANAGERS 
GRESHAM ENNIS GEO. A. VIEHMANN 


Secretary Vice-President 


Feo eee oe sesesesesesese 
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New Field Grain 
Insurance Tables 





COMPILED BY V. C. DRIFFIELD 





War Has Made Old William H. Lowden 
Tables Obsolete—Driffield Talks 
on Subject 


The existing conditions, largely due 


to the Great War, whereunder the 
market values of grain, as of other 
commodities, have soared beyond all 


previously conceived possibility, have, 
for the time, rendered the old William 
H. Lowden field grain values obsolete. 
They were on a valuation of 
grain at $1.75 per cental, whereas the 
market prices of all cereals 
which are the subject of insurance 
while in field are approximately twice 
that figure. 

In consequence, V. Carus Driffield 
was asked by the Standard Forms Bu- 
undertake the compilation of 
Tables, which he has 


based 


present 


reau to 
new Field Grain 
done. 

The insurance of growing grain 
originated in California early in the 
“eighties” and the late Charles Dohr- 
mann, a former prominent local agent 
in Stockton and the promoter of the 
now defunct Alta Insurance Company, 
is credited with the conception of the 
idea. The four companies under the 
management of Balfour, Guthrie & Co., 
the Fireman’s Fund, the Hartford and 
Aetna monopolized the business in the 
early days. 

Arriving at Insurable Value 

The insurance value of grain is ar- 
rived at by taking as a basis the market 
value of the estimated crop yield in 
local warehouses, less a fair percentage 
as margin and to overcome possible 
moral hazard, and deducting therefrom, 
the estimated cost of harvesting, sacks 


and twine, and hauling from field to 
warehouse. For example, say: 

Crop yield 1,800 lbs. per acre. .Market 
value in warehouse, $3.40 per cental. 


Per Acre 
Market value in local warehouses $61.30 
Less 15% discount 9.18 


Insurable value in warehouse, $52.12 


per acre. 
Per Cental 
Less Expense: Harvesting ... .25 
Sacks and twine ............ 30 
BEEN hissed heisioue ee xere aides 05 


1,800 Ibs. at .60, $10.80 per acre. 

Insurable value while standing $41.22 
per acre, 

Henry R. Yates, chief of the Schen- 
ectady fire department, talked to 
agents of that city on “Fire Preven- 
tion” a few nights ago. 


Wants U. S. To 
Insure Field Grain 


CONGRESS 
Director Would Be Subject to Depart- 
ment of Agriculture—Provision 
for Loss Payments 


BILL IN NOW 


Washington, D. C., June 4.-Under the 
terms of a bill which has been intro- 
duced into Congress by Representative 
King, of Illinois, there is to be estab- 
lished in the Department of Agricul- 
ture a bureau of Farm Risk Insurance, 
to provide for the insurance of grow- 
ing, crops. 

The bureau would be under the su- 
pervision of a director, to receive an 
annual salary of $5,000, and would, sub- 
ject to the general direction of the 
Secretary of Agriculture, “provide for 
the insurance by the United States of 
growing crops of non-perishable prod- 
ucts against damage by the 
action of the elements whenever it 
shall appear to the Secretary that the 
producers of such crops are unable to 
secure adequate farm-risk insurance on 
reasonable terms.” 

$10,000,000 to Pay Losses 

The sum of $10,000,000 is to be ap- 
propriated for the payment of losses. 
It is provided in the measure that the 
President may, whenever in his judg- 
ment the necessity of further farm in- 
surance by the United States shall 
have ceased to exist, to suspend the 
operation of the act in so far as it 
authorizes such insurance, which shall 
be in any event within two ‘years after 
the passage of the measure, but shall 
not affect any insurance outstanding at 
the time or any claims pending adjust- 
ment. 


loss or 


FOR BETTER COUPLINGS 





Standardization of hose couplings 
was the principal topic for discussion 
at the meeting of the Co-operative As- 
sociation of Western Ohio Fire Chiefs 
recently. It was pointed out that 
standardization of couplings and_hy- 
drant connections to conform with the 
national standard is necessary in these 
days of fast motor engines. If the 
various towns were using uniform ap- 
paratus they could get an interchange 
of assistance if a fire should get beyond 
control of the local department. An 
effort will be made to prepare for ef- 
fective and much needed co-operation 
by joint action in securing uniformity 
in these highly important public fire 
fighting facilities. 


A. K. Boughner & Co., of Newark, 
have been appointed agents for the 
Merchants of Denver. 























Associated Mutual 
Agency Incorporated 


B. J. ALLEY, Manager 


68 William St., New York 





Exceptional Facilities for Writing 
Business Throughout the United States 




















New York Agents 
Meet at Syracuse 


NEED OF STRONG ORGANIZATION 
War Brings New Problems to Fire 
Insurance Business—Representative 
Attendance at Convention 


Syracuse, N. Y., June 6.The annual 
meeting of the New York State Asso- 
ciation of Local Insurance Agents is in 
session here. Local agents from all 
parts of the State are in attendance. 

John L. Tiernon, Jr., of Tiernon & 
Co., Inc., Buffalo, who is president of 
the association, opened the meeting 
with an address in which he said in 
part: 

“We have assembled 
past and plan for the future. The re- 
perts of the various committees will 
show that some constructive work has 
been done that will doubtless prove to 
be very beneficial to our cause. They 
will also show that acts which would 
have been detrimental to the insurance 
business have been prevented through 
our activities. However, various things 
which were planned for the year just 
ending had to be abandoned for two 
reasons, namely, the effects of the war 
and the lack of funds. 

The Question of Help 

“Many of us have lost some of our 
most valuable office help, either be- 
cause they volunteered or were draft- 
ed. While we give them gladly to our 
country in her hour of great need, their 
going placed upon us additional bur- 
dens, including detail office work re- 
quiring constant attention. Many have 
also given generously of their time to 
Liberty Loan, Red Cross, Y. M. C. A. 
and other campaigns. As a result bul 
little time was available for committee 
work notwithstanding the desire of 
each to be of service to the associa- 
tion. : 


to review the 


“The lack of funds had an equal ef- 
fect in curtailing the activities of the 
committees. The funds available un- 
der present conditions are barely 
enough to meet the obligations that 
must be incurred, leaving no money to 
defray the expenses of the members 
of committees attending meetings. 
While members were willing to give 
freely of their time, I did not believe 
it just to ask them to pay their ex- 
penses personally. Therefore, but one 


meeting of the executive committee 
was Called. 

“Some method of securing more 
money must in my judgment be de- 


vised. * * *# 
Problems of the War 

“While we may not be able to ac- 
curately visualize the future we must 
realize that the oid conditions are gone 
forever, and that the future holds for 
us a period of reconstruction. We can 
now see the handwriting and we should 
prepare for the change. Various prob- 


lems caused by the war are up for 
solution at this time. Legislation of 


every conceivable character will doubt- 
lesS be introduced and must be dealt 
with. In a word, we are now being and 
will continue to be attacked from with- 
out. There is, as I see it, but one way 
(» successfully prepare to defend our 
business, and that is through a strong 
active organization backed by sufficient 
funds. * *° ® 

“The National Association now 
stands ready to assist us in a vigorous 
campaign for new members, and I sin- 
cerely hope that the incoming officers 
will see to it that such a campaign is 
started early and that the gospel of 
self-preservation is brought home to 
eich insurance agent doing business 
within this State. If such action is 
taken, I feel confident that this asso- 
ciation will occupy the place to which 
it is rightly entitled, namely, first in 
number of members and first in im- 
portance among State associations.” 
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San Francisco Losses 
Amounting to $4,522,905.00 
paid PROMPTLY IN CASH 
WITHOUT DISCOUNT, from 
funds largely supplied by head 
office in Liverpool 





Liverpool 


am London 


Over $152,000,000.00 


Losses Paid in the United States 


HENRY W. EATON, Manager 





HUGH R. LOUDON, Deputy Manager 
J. B. KREMER, Asst. Deputy Manager 
T. A. WEED, Agency Superintendent 


ano Globe 
Insurance Zo. 


CIMICED 


$15,827,439.35 
5,460,745.59 
3,239,491.00 
1,427,290.00 


U. S. Cash Assets, Dec. 31, 1916 
Surplus, .. - ° ~ 
Losses Paid by Chicago 


Fire, 1871 
Losses Paid by Boston Fire, 1872 
Losses Paid by Baltimore Fire, 

1904 . . - - - 





NEW YORK OFFICE 
80 William Street 





1,051,543.00 
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Continental Keeps 
the Public Posted 


MONTHLY REVIEW OF BUSINESS 


Sent to Thousands of Bankers, Manu- 
facturers and Merchants—Goes to 
Washington, Too 


When Henry Evans, president of the 
Continental group was in Europe about 
five years ago, Ernest Sturm, financial 
secretary of the Evans companies, be- 
gan writing to him a weekly resume 
of business conditions to keep the 
president posted on events on this side 
of the water. The information in these 
letters, largely economic and financial, 
was concisely put, with occasional 
quotes, but without personal opinions 
of any kind. The ground was covered 
so well that the resume has continued 
ever since. 

Comes Out Monthly 

As time went by the letters grew 
longer, broadening in their scope, and 
Mr. Evans eventually determined to 
have them issued in book form so 
that others might share the informa- 
tion they contained. This is done once 
a month, and included in the review 
of business conditions is a monthly 
resume of the world war. 

These pamphlets are given a circu- 
lation running from 10,000 to 15,000. 
They go to the busiest men in every 
community, including bankers, mer- 
chants and manufacturers; to chambers 
of commerce and boards of trade; while 
in Washington some of the men on 
the mailing list are the President of 
the United States, members of the 
Cabinet and Senators and Represen- 
tatives. 

Much Appreciation 

That this digest of business condi- 
tions is appreciated is demonstrated 
by the large number of letters Mr. 
Evans has received from recipients of 
ihe booklets. One came this week, 
for instance, from the Citizens & South- 
ern Bank, Savannah, reading: “Please 
accept my thanks for these booklets 
as they are the most instructive and 
interesting papers that come to my 
desk.” 

W. R. Greer, secretary of the South 
Carolina Loan & Trust Co., Charleston, 
wrote: “The resume is ideal in giving 
a busy man a wealth of useful and 
up-to-date information in such a con- 
crete and inclusive form.” 

The National Bank of Washington, 
D. C., wrote: “If possible, I would 
like to secure a complete set to date.” 

The American Glue Company wrote: 
“I consider this the most concise propo- 
sition of its kind that I have ever seen. 
It gives me all that I want to know in 
the fewest possible words.” 

Another commendatory letter re- 
ceived this week came from the Vice 
Director of the Library School, Uni- 
versity of the State of New York. 

A World of Information 


In addition to the monthly reviews 
there have been a number of special 
booklets or pamphlets printed on in- 
formation worth while at this time. 
One of these illustrated booklets, en- 
titled “Weapons of Modern Warfare,” 
gives a complete history and descrip- 
tion of weapons now in use on land, 
sea and air. 

Another, entitled “Along the Battle 
Line in France and Belgium,” presents 
the location and a brief description of 
the cities and towns near the trenches. 
“The Case of Coal” attracted much 
favorable attention, being a brief sur- 
vey of the coal problem, with sugges- 
tions for conservation. Four other 
popular pamphlets have been “Cost of 
War in Treasure and Men,” “The Ef- 
fective Way to Reduce Waste By Fire,” 


“High Cost of Living and Low Cost 


of Insurance,” and Food Conserva- 
tion.” 


Compiled By Ernest Sturm 
Ernest Sturm, who compiles these 
booklets, is a young man _ despite 
the fact that he has been with the 
Continental for twenty-seven years. 
He began as Mr. Evans’ office boy. 
Having an old head on his shoulders 
he early recognized that in the largest 
city in America opportunity knocks at 
every door, and he took advantage of 
opportunity by studying at night. Thus, 
he was graduated from New York Uni- 
versity Law School, and in 1903 was 
admitted to the bar. He attended vari- 
ous night schools at different times, 
including the Y. M. C. A., finding time 
to study finance and economics. His 
association with Mr. Evans was a 
school in itself. Mr. Sturm’s title with 
the Continental group is financial secre- 
tary. 
ATHOS, NOT D’ARTAGNAN 
An Impression of the Late Louisville 
Insurance Knight Errant, Gen- 
eral Castleman 


The death of John B. Castleman, 
the Civil War and Spanish War veter- 
an, who for years was a dominating 
figure in southern fire insurance, has 
caused dozens of newspaper writers to 
discuss his characteristics and remark- 
able personality. In a beautifully writ- 
ten pen sketch of the General, Young 
Kk Allison, his townsman, says there 
was much in the General that reminds 
him of D’Artagnan—the impetuous and 
mighty human hero of Dumas’ immor- 
tal quartette of musketeers. To many 
friends of the General, however, Gen- 
eral Castleman gave the impression of 
Athos, as he had more of the dignity, 
the suavity and the grand manner of 
the noblest of the creatures of Dumas’ 
wonderful romance of adventure. 

For many years daily newspapers, 
particularly the New York “World,” 
referred to the General's daughter, Al- 
ice, as the most beautiful woman in 
the South. This was a pretty large 
order which she filled beyond dispute. 
There are many stories current as to 
how this title was conferred upon Gen- 
eral Castleman’s daughter, but the most 
popular and widely current one was 
bused upon the entrance of the late 
John Jacob Astor into a New York ball- 
room, where he was to pick the most 
attractive looking girl present to lead 
a cotillon with him. Alice Castleman 
was his choice. 








Smith & Utter, Inc., has been in- 
corporated with $10,000 capital by Jo- 
seph I. Smith, Glen Rock, N. J., Harry 
N. Utter and M. Campbell, New York 
City. 





“*The Leading Fire Insurance Company in A 


EN 


merica 


Fi ARTNA INSURANCE COMPANY 








Aetna Fire Underwriters Agency 


of Aetna Insurance Co. 


Application For Agencies Invited 























Represented at 


95 William Street, 
N. Y. C., Room 1001 


Ss. C. BISHOP CO. 


AGENTS FOR 
NEW JERSEY 


Phone, 447 John —— 588 Elizabeth 


208 Broad Street, 
Elizabeth, N. J. 














Tit HUMBOLDT Pi, RSURANCE co. 


-- Sound -- Progressive 
Statement January 1, 1918 


Conservative 
ASSET 
Ne 505. 
Stocks and Bonds................ 302,499.50 
 } | OHSAS agen 03,540.90 
Cash in Office and Banks....... 162,884.18 
Interest Due and Accrued...... 16,915.50 
__... | ene ee 392. 
PT Eee 180,375.54 
Collateral Loans .............+05 32,643.75 


Re-insurance Losses Due from 


Other Companies ...... 


$1,750,616.04 
A. H. TRIMBLE, President 


EDWARD HEER, Vice-Pres. & Secy. 











LIABILITIES 
GE bdneonnevceensasscneeseccud $ 300,000.00 
Unadjusted Losses .............. 93,290.82 
PED ktsuteancuwhscsatvessceces 1,024,694.02 
Other Liabilities ................ 28,500.00 
Se CD acncsncsesccccecensein 304,131.20 
$1,750,616.04 


F. W. SCHRATZ, Asst. Secy. 








QUNDED 95 


my 


The Oldest American 
Stock Insurance Company 


7921 





126th ANNUAL STATEMENT 
Sta) cccccccccvecceoccoscsccocccooeccoeeeoess $ 4,000,000.00 
Reserve for Premiums ...cocccccccccccssscecscsoceccs 10,630,740.40 
Reserve for Losses .occcccccccccsccccccccccsocescvese 4,419,000.00 
Reserve for Taxes ...ccccccccccssccsccccccccscscececs 


Reserve for Sundries ......cccccccccceccceseceeeenes 
obbdedusencedernaésocetneesesorpenonee 8,317,502.26 


I NOTATION EET $28,477,242.66 


Cash Capital 


Surplus ........ 


TOTAL 


Surplus to Policyholders, $12,317,502.26 


Fire Insurance, Tornado, Sprinkler, Explosion, Inland Transit, Salesman’s Floater, 
Automobile, Use and Occupancy, Builder’s Risk, Tourist War Risk, Cotton Insurance, 
Marine, Rent, Leasehold, Parcel Post, Registered Mail. 


Insurance Company of 1918 


NORTH AMERICA 


PHILADELPHIA 
DECEMBER 31, 1917 


950,000.00 
160,000.00 


Losses Paid Since Organization, $192,518,273.33 











Caledonian Insurance Co. of Scotland 


FOUNDED 1805 
*VHE OLDEST SCOTTISH INSURANCE OFFICE” 
UNITED STATES HEAD OFFICE 
Caledonian Building, 50-52 Pine Street, New York 
R. C. CHRISTOPHER, Asst. U. 8. Mgr. 


CHAS 4. POST, U. S. Mgr. 


NEW YORK CITY OFFICE 
Golden Hill Building, 59 John Street, New York 





























FRED. S. JAMES 


United States Managers 


of Paris, France 


of Paris, France 


URBAINE FIRE INSURANCE CO. 





GEO. W. BLOSSOM 


GENERAL FIRE ASSURANCE CO. 


FRED S. JAMES & CO. 


123 WILLIAM STREET 


NEW YORK 


EAGLE & BRITISH DOMINIONS INS. CO. Ltd. 
of London, England 


UNDERWRITING SERVICE THROUGHOUT THE UNITED STATES 






WM. A. BLODGETT 







Cc. B. G. GAILLARD 
Assistant Manager 
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Albert Dodge Tells 
of Agency Building 


LITTLE PRINTED LITERATURE 
Strong Advocate of Selling Accident 
and Health With Other 

Lines 

Albert Dodge, of Armstrong-Roth- 
Cady & Co., Buffalo, representing the 
Standard Accident, has written for his 
Company an _ instructive article on 
agency building which is reproduced 
here: 

“There are 80 many ways to build 
a successful and  revenue-producing 
agency in the accident and sickness 
business that this article will neces- 
sarily only touch on what I consider 
the most important points. 

“Wor illustrative purposes let us 
divide it into two parts: How have I 
produced the business? and, How have 
I held the business after getting it? 

“T have always contended that any 
man who will devote eight hours of 
intelligent effort each day to the bust- 
ness will be successful and the expert- 
ences of myself and others have 
proven the rule. It is absolutely es- 
sential that a thorough understanding 
of the meaning and intent of every 
clause in the policy be required, for, 
unless the salesman presenting the 
proposition has this knowledge, he is 
unable to impart it to his prospect. To 
obtain the confidence of your man ‘you 
must first convince him that you know 
your business thoroughly, and then 
three-fourths of your battle is won. 

Uses References 

“T am a firm believer in a small ter- 
ritory well worked, rather than a large 
one thinly covered. 

“On my books I have approximately 
three thousand policyholders, practi- 
cally all within Buffalo, and it is hardly 
possible for me to go to any part of 
the city and not find one or more gat- 
isfied policyholders who are always 
willing to assist in any way and can 
always be used as references. 

“If I see a man reading a newspaper 
I conelude he is not too busy to learn 
something about the goods I have to 
sell, and he immediately becomes a 
prospect. 

“IT have tried to talk at a man and 
not over his head, in other words, do 
not talk in generalities, but talk in 
lenguage and use words he can under- 
stand, for instance, if talking to a 
butcher, try to illustrate your business 
i) terms that he applies to his own 
business. 

“If Tam unsuccessful in procuring a 
man’s business, immediately after leav- 
ing him I ask myself why, and en- 
deavor to find out what I did not do or 
what I did do to cause the failure. 

Individualizing 

“IT use very little literature in my 
work, preferring to take a small slip 
of paper and as I illustrate the policy 
write the figures down as I go along, 
and if I do not get the application 
signed at that interview I leave the 
slip with my prospect. The advantage 
of this is that it impresses the pros- 
pect with the thought that you are con- 
sidering his individual case and not 
giving him a piece of printed matter 
which is handed to anybody. If he 
seems sufficiently interested I casually 
ask his age, height, weight and other 
information desired and suggest that I 
send a policy to his home that he may 
look it over at his leisure when he has 
nothing else on his mind, and this also 
gives me an opportunity to make a 
second call. 

“T have endeavored to procure the 
better class of brokerage business but 
this is only used as a means to in- 
crease volume to the company as the 
small amount left after paying the bro- 
kerage is not sufficient to pay for the 
time and thought expended. 


“Personal business counts, and is 
the most desirable from every view- 
point. If you cannot produce yourself 
you cannot tell others how. 

“T have not tried to get so-called 
large policies. It is the medium-sized 
pelicies that sell best and stay longer, 
and cause you the least trouble. 

“The most important rule which I 
have enforced as strictly as possible 
is that I have insisted that our poli- 
cies be fully explained at the time they 
are written as it prevents misunder- 
standings at the time a claim is pre- 
sented. The time to have the trouble 
is when the policy is written, not when 
the claim is presented. 

“You can often use conditions str- 
rounding certain claims in procuring 
business. 

“To hold the business one must give 
it constant and prompt attention, as 
in no other branch of the insurance 
business do you get in closer touch 
with the personal affairs of men than 
in the accident and sickness branch, 
especially if a claim is presented. 

Placing Renewals 

“Many methods for placing renewals 
are used, but the one [ have found 
most successful is the mailing of re- 
newal at least fifteen days previous to 
date, and then calling about the first of 
the month following if premium is not 
paid. In this way, you, to a certain 
extent, place the policyholder under 
obligations to you and also show him 
that you have not forgotten the date 
of renewal. The sending of the renew- 
al in advance is in reality a notice of 
premium due, and if he has been so- 
licited by any other agent he will prob- 
ably return it at once and it then gives 
you an opportunity to try to place. 

“I have made it a rule never to can- 
ce! a renewal until I have interviewed 
my man and ascertained the exact 
cause and in many cases I have held 
the business by clearing up some liltle 
misunderstanding. 
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Fime InSURANCE Co./ 
OF Pirrsevec Pa dj 


SECURITY—STABILITY—SERVICE AND FACILITIES 
MAKE THE NATIONAL UNION A GOOD COMPANY TO| | 
REPRESENT BY EVERY TEST THAT COUNTS. TO 
PROPERLY EXPERIENCED AND QUALIFIED AGENTS | 
NATIONAL UNION SERVICE WILL SPEAK FOR IT-| 
SELF WHENEVER YOU CHOOSE TO MAKE THE TEST. 





JECCSCCCCECEC ELC ese cise 


“If any new coverage comes out I 
always call it to the attention of my 


policyholders when sending the re- 


newal, either in the form of a letter or 
printed slip attached to the renewal. 
If a new form of policy is issued I 
always rewrite my business. This en- 
tails considerable extra work, but pays 
in the end, because it indicates to 
your policyholder that you are looking 
after his interests, and also gives you 
au excellent chance to increase his pol- 
icy or procure additional business. 

“On all renewals for policies cover- 
ing accident only I always call atten- 
tion to sickness coverage. Good results 
have been obtained. 


Worked With Other Lines 


“Convince the policyholder that you 
are looking after his interests at all 
times. If possible, influence business 
his way and do not forget to let him 
kpow it, and you will hold your busl- 
ness, 


“Of course, it is absolutely essential 
that there be full co-operation and con 
fidence between the home office and 
yourself to make any agency success- 
ful, because in the last analysis you 
must have good policies, prompt pay- 
ment of claims, and a company finan- 
cially strong and with a good reputa- 
tion. 


“In conclusion let me _ refute the 
statement that an accident and _ sick- 
ness business: cannot be built up in 
an office doing fire and general lines, 
bevause while I have been building up 
the accident and sickness business in 
my office, I have built up a premium 
income of over fifty thousand dollars 
yearly in other lines with people whom 
I have met through the accident busi 
ness.” 


Since July, 1914, there have’ been 
1,000,000 industrial accidents reported 
in New York State, on which $45,000,- 
000 has been paid in claims 
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Praises Management 
of New Jersey Fire 


EXPENSES LAST YEAR 37.1 P. C. 
Healthy Growth Indicated, Says Ex- 
aminer Froggatt for New Jersey 
State Insurance Department 


In his examination of the New Jer- 
sey Fire for the New Jersey Depart- 
ment of Banking and Insurance, Joseph 
rioggatt, the examiner, said: 

“The Company 1e-insured all of its 
outstanding liability with the exception 
vo: the State of New Jersey as of May 
26, 1915. This was soon after the pres- 
ent management took charge of the 
Company. Up to this time the Com- 
pany had a disastrous experience, the 
expenses being very excessive. The 
present Management has built up a 
new agency force and an entirely new 
business with a very reasonable ex- 
pense, and with a very low loss ratio. 
The expense ratio under the last year 
of the old management was 46.6 per 
cont., While the expense ratio for 1917 
was 37.1 per cent. 

“The assets of the Company have 
been increased from $1,651,379 at the 
close of 1915 to $2,425,072 at the close 
of 1917. The surplus of the Company 
has been increased from $221,087 at the 
close of 1915 to $365,760 at the close of 
1917. This indicates a very healthy 
srowth and the affairs of the Company 
are under capable management. Every 
facility was afforded your examiner 
for the making of a very complete ex- 
amination.” 

Home Office Building 

In discussing the Home Office Build- 
ing, Mr. Froggatt said: 

“The Company owns its Home Office 
Building, located at 38 Clinton Street, 
Newark. This building was built by a 
former management of the Company as 
of September 29, 1915. An appraisal] 
was secured of this building from the 
American Appraisal Company of New 
York. That Company fixed the value 
oi the land at $120,000, and of the 
building at $170,281, making a total 
valuation of $290,281. The land and 
building are held, by the Company as 
an asset at $239,061. The land cost 
the Company only $80,000, and the ap 
praisal would indicate an increase in 
its value of $40,000.” 


SELBACH & DEANS GET TOKIO 

Selbach & Deans, San Francisco gen- 
cral agents, have been given the Pa- 
cific Coast general agency for the 
Tokio Marine & Fire, which is now 
ertering most of the States under the 
miinagement of Jos. A. Kelsey, former 
United States manager for the Aachen 


‘ 


& Munich. 


MARRIAGE KILLS PET JOKE 

Fred R. Paine, of the New Jersey, 
New Brunswick and United British, 
joined the tribe of benedicts on June 
1. He can no longer amuse his friends 
by telling that there are four Paine 
brothers in the insurance fraternily: 
three married and one living. 


W. B. M. CHACE RETIRES 

Because of continued ill health, W. 
3B. M. Chace has disposed of his in- 
terest in the old and prominent Fall 
River agency firm of Chace & Stafford 
fo John IF. Stafford, for years the ac- 
live insurance man of the office, who 
will continue the business under the 
name of John I’. Stafford & Co. 


The mutual insurance companies of 
Kentucky will hold their annual con- 
vention in Louisville in October. 
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THE AIRPLANE 
Losses Are Adjusted | —is the military eagle, aptly termed | 
: the Eyes of the Army. Rising above 
— J : and before the battle line, it watches 
Example No. 1 : AMERICAN: - for coming attacks. 
. a . . . > #: GLE FIRE gives no warning of its coming. / 
: i - ster , ok — . ; : . 
By L. A. Moore, General = New York Underwriters : Migs INSURANCE No eve can sce where i will stethe nent. ' 
: ceaiatianead : ~COMPAWY ADEQUATE Insurance is the airplane 
= From a paper read by Mr. Moore to field men of the New York Underwriters’ Agency. : Lf of protection. Use foresight instead of 
: eT nnn ssiinieieaiinntanininiinaissiens annie’ 3 y _ actual vision. Let the 
The form in the first case we will certain amount per day and that amount 
deal with states in the first paragraph / stated in the form as the limit of 
the . ‘ re i: itv 3 rever 
“It is understood and agreed that when- | '° Companys _liability. If, however, 
) ain ‘ase onl RAEI there is a variation in production or e 
ever the words “use and occupancy’ profits, whieh is frequently the case, || Fire Insurance Company of New York 
are used in this policy it shall be con- there would at times be a wide differ- 
strued to mean profits, fixed charges ence in the result whether the loss begin today to protect you against loss by fire. 
s a : P axeg Were measured by impairment of ‘O- 
to the extent of heating, lighting, taxes, ‘ b pro . 
,' é duction or profit. 
insurance, salaries and wages of em- Cash Capital seoonseoors .ONE MILLION DOLLARS 
jloyees under contract, royalties and Under A Non-Valued Form e 
ploy . — . , HENRY EVANS, President 
interest on the investment of ell Under a non-valued form, it is, of 
buildings, structures, their contents, Page necessary to recite in the form Home Office: Pacific Coast Dept 
aad r every de- the items upon which liability is as- ? yme = 
achinery and equipment of every dé , ily 18 as + . TOTT = owe ‘a 
“a “0 ie 1 , : upied by assured sumed, in order to determine whether 80 MAIDEN LANE INSURANCE EXC H. BL DG., 
scr me " OC€ ; ass > : ae ae 7" 
scriplion owned Oo . I : the loss is less than the limit of lia- NEW YORK SAN FRANCISC 10 
for the purpose of mining coal and bility stated in the form, and if such 
general merchandise”; and in the sec- is found to be the case, that amount 
ond paragraph, “The conditions of this wt the limit of the company’s liability; 
ae as whereas under a valued form, it is un- 
: "ac surance are at if the , : 
contract “s insurance are tha necessary to ascertain whether assured 
said buildings or structures, their con- has actually lost one amount or an- . t L 
tents or equipment, or any part thereof, other, as the value of profits and over- reater apacity or oca Agents 
shall be destroyed or so damaged by head expenses is fixed in advance. on amano 
ho rri ‘ing , vu 4 is If, however, you should ever ¢ . 
fire occurring during the term of this , 2d ; ever come — ‘ P A , —_ 
Hey that the assured are entirely 2°T0Ss an assured with a valued policy Use our unlimited capacity and wide experience for placing additional 
“y i » assured are entirely) ’ : : 2 
policy ; —” and his loss should be found to be less business beyond the capacity of admitted companies. 
prevented from operating or CarryM® (han the limit of liability stated there- — . . : - 
on their business of mining coal or in, we would recommend that you do Binding Contracts with Guaranteed Underwriters at Lloyds and British 
general merchandise, then this company Ot insist upon his accepting more than Companies maintaining United States deposits. Immediate telegraphic 
shall be liable at the rate of $1,166.67 his actual loss, as the real intent of binders given. 
: ; ae and in the @S8uUrance is simply to indemnify as- 
per day of such prevention, — 7 © sured for his loss and not to enable 
case of partial prevention, this insur- him to profit thereby. MARSH & MCLENNAN 
ance shall be liable in that proportion Total insurance covering mines ’ 
of the $1,166.67 per day as the reduc- $350,000, 19 Cedar St. 1615 California St. 201 Sansome St. 107 S. Fifth St. 
tion in output bears to the average Limit of liability per day $1,166.67. NEW YORK DENVER SAN FRANCISCO MINNEAPOLIS 
an “er feu , oe ests veranét , ~_ c Anew 1 Ford Bldg. 314 Superior St. 17 St. John St. 23 Leadenhall §S 
daily output of coal for the ninety Potal preveution of operation 5 days, 90 Leadenhall St. 
ae at eee ee DETROIT DULUTH MONTREAL LONDON 
working days of full production imme- 0" location only being involved. ri) 
“ : : ; . ag Partial prevention 102 days 
diately preceding the fire. . ‘“c . ° ° ” 
pig anneal Date of fire July 3, 1917. The Best there is in Insurance Service 
; The adjuster measured the loss by 
It will be observed that the form yet profits and overhead expenses, 
is valued and that liability is based whereas it should, according to the prevention there was no impairment 
on assured’s business of mining coal form, have been measured by produc- of actual ability to mine coal and the BRITI 
or general merchandise; and that if tion. diminution of production was due to AMERICA 
entirely prevented from operating or ; 
carrying on their business, the insur Statement of Loss: ASSURANCE co. 
ance shall be liable at the rate of Phe t { produced at all pe cove ‘y~ for the three menths nent Incorporated 1833 
» °° en : ee — s eceding t ! , being the period provided by the form by which partia 
$1,166.67 per day of such prevention, pre ent all © measured, was found to he sees -aene 140,559.95 tons 
and in case of partial prevention, IN | product for same period at National Mine, being the one involved in the : (FIRE AND INLAND MARINE) 
that proportion of $1,166.67 per day, los ceeeeesenaeeesesesercesaeeenee senses senanee we esensesseseese sens 1 ae ne Head Office, Toronto, Canada 
as the reduction in output bears to the a alncmmntontaranneis Sat Sepia) 2 8 eee 2 96 ele das United States Branch 
average daily output of coal for the Net ] 1 1 overhead expenses for same dese? at National Mine..........$ 66,356.20 January 1, 1918 
90 working days of full production im- . . . gern ee pee moraigeets 737.22 per day Gouste operons raseasrasieszeseeee $2,192,173.14 
iit tates smneilena » fire roportio f profit t National Mine as theybore to the prolits at a Surplus in United States..... 772,927.35 
mediately preceding the fire. mi ! / \ preceding the fire, 737,22/2097.96, or + -35.14% Total losses paid in United - 
It is not necessary under a valued During the 10 iys partial prevention at Nati onal Mine, the profit on oper a aoe from 1874 to 1917, 
form to state (as this one does in the ,_ ation of all ‘ lsererscasesstheeronrrbosterennsseeeseus . oonens on a@waeunen INCLUSIVE cocccccccccsccceveces 25,298,472.00 
a . ‘ Protit on ope t Natio al Mine for same period wien rewalette Dawe-aelel oe «48,299.00 
first paragraph) the items for which the — percentaye. of profit at National Mine over that of all mines reduced to. 24.30% W. B. MEIKLE, Pres. & Gen. Mer. 
insurance shall be liable-—in fact, it ' » oh Was IM 10.84° 
. s So - ifference ‘ ‘ iliegec imp; men 0 ron & National Mine LUBA A s 
is better not to do so, as it is liable coor " a _—s freight cars, the production would have 
to confuse the assured, as well as the - re se down, at National Mine, companies pas : been normal. 
adjuster, if he is not a_ past grand 35.14% of daily limit of liability of $1,166.67, penne esseccevesQhOney DOs day. — As the companies insure against in 
i adjus of 3e ¢ pibcetrenenwe see vecenescveee $ 2,049.85 _ ‘ b SI agi f 
master in the adju ‘tment of use and ; epi on. Companies pay 10.84% (be ability to produce coal, and as assured 
occupancy losses. - ing alle | impairment tas she ywn) of $1,166.67, being $124.46 per day ae were able to resume normal production 
Generally speaking, if assured carries or for 12 da . se cccrerevevesevccsasessoreecress sssecescsesesccoscccoes 10,098.94 after the five days’ time necessary to | 
100%, insurance to use and occupancy TOTAL LOSS ..... weceee$ 14,948.77 construct a temporary tipple, we ques- 
value, and percentage of profit to pro- tion whether there was any reduction 
duction did not vary, the result obtained The adjuster assumed that the profits destruction of the crusher building and of production for which the companies 


in an adjustment should be about the (o> ine National Mine (had no fire oc- inability to obtain freight cars for ship- were liable beyond the five days neces- 
same whether liability is measured by curred) would have shown the same ment of coal, from which it would ap- sary to construct the tipple. Giving 
net profits or production or is assumed ratio of increase for the period of 102 pear that if there had been sufficient asssured the benefit of any doubt, how- 
under a valued or non-valued form, as gaya partial prevention as the actual — ——_—__-—— . — - — 
when he takes out insurance under a percentage of increase of profit at all 
valued form, he figures that in event mines. That may or may not have 


of the total destruction of his business, , t1 ie hi teeied. a ih fy d Nis . [ - 
: : ; ’ been the case. > have, jever, . 

his loss per day of net profits and over- reliable information from which to Raa pal — Wancas r | 

| 





head expenses would be around @ ceF- aotermine that question. 
tain amount and that amount is stated ‘ 

in the form as the fixed amount of the It seems to have been the assured’s r 7 ith. 
companies’ liability; whereas under a custom, in case of shortage of freight Fir Iusurauce 0. | 
non-valued form, he figures that if he cars, to send such coal as could not be 

is entirely prevented from carrying on shipped, to their crusher to be crushed OF LIVERPOOL, ENGLAND. | 
his business, his loss of net profits and for coking. The adjuster advises that | 

overhead would probably not exceed a during the 102 day period of partial [= — ——— —— 
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Adjusting Use and 

(Continued f 

ever, for the 102 days for which the 

adjuster made an allowance, we would 

have arrived at the measure of loss as 
follows: 


Production at all the mines for 90 days next 
as J cS wh aed ae eee heuctipesebencacekesdausnbes 
Produc ‘tion at the 'N: ations al Mine for the same 
Phe ‘adjuster advised ‘that the entire plant, 
Mine, showed an increase of production dur 
the fire of 21.7% over the average production 
preceding the fire. Assuming that the same 
iad obtained at the National Mine had it 
capac ity, it would have produced during the 

on 121.7% of 418.22 tons, or..... rows 
which wad make the companies’ liability ‘for 
97/1561.77 of the limit of liability 
and: for days... aPeA ETRE PETA ETROADRS 
Production at the Nz atin onal Mine for the 90 da 
fire, 37,639.60 tons or. 


pension 508 


Assuming that the production at the National 
curred, would have shown an increase of 21 
partial prevention over the average for the 
the fire, it would have produced 121.7% of 

Actual production during the 102 days after the 


Difference 
Production at 
tons of : 
Then, as the form provides, the companies wou 
vention that proportion of the daily limit 
is impairment of production bears to the 
the entire plant during the 90 Jays next pr 


(impairment of production)......++- 
all mines for 90 days next prece 


Occupancy Losses 
rom page 17) 


inconsistent with the fact that the form 
covers profit, etc., the value of which 
advance at $1,166.67 


is agreed upon in 
per day. 


preceding the loss...... 140,559.95 tons 

1,561.77 tons per day 
37,639.60 tons 

418.22 tons per day 


incl ding the (National 
ing the 102 days after 
for the 90 days next 
percentage of increase 
heen operated at full 
» days’ total suspen 
LibRieKiesReserncavesesteeer 508.97 tons per day 
the 5 days’ total sus 
per day of $1,166.67, or.$ 


yS next preceding the 


380.21 per day 
1,901.05 

Didh ence dniae na balak aaa hae clad 418.22 tuns per day 
Mine, had no fire o¢ 

7% during the 102 days’ 

oO) days next preceding 

W422 tons or 


fire, 48,137.65 


508.97 tons per day 
tons or... 71.94 tons per day 
jniticetatiwssipbaneee 37.03 tons per day 
ding the fire, 
‘Id pay for partial pre 
of liability of $1,166.67 
average production of 
eceding the tire, or 37.03 


1,561.77 tons per day 


1,561.77 Of $1,166.67, OF... cccccceecceesees watt eeeeeeneeeeeeeeeseeencees $ es per day 
and for 102 days.. PR Te PET eT ae eT 2,821.7. 
Summary: 

days’ total prevention Of OULPUL...cccceceeee settee terete een eeeeeseeeneees $ 1,901.05 
102 days’ partial prevention of output (if, in ‘fact, there was any pre . 
vention for that period).......cceeeeneeeeeeees CvEMe VER POPE CES we eka baoes 2,821.73 


liability of the companies at most 
adjuster’s adjustment ol 


making the 


“us “umarnst the 


Daily Limit of Liability 

We think the form makes it plain 
that the companies’ liability shall be 
determined by a certain specified frac- 
tion of the daily limit of $1,166.67, that 
fraction being the impairment of pro- 
duction over the average production 
of all mines for the 90 days next pre 
ceding the fire. That provision of the 
form was entirely disregarded by the 
adjuster, who appears to believe it to 
be inconsistent with the fact that the 


form states elsewhere that it insures 
against loss of profits, ete. We are, 
however, unable to find anything in 


the form which would operate to nul- 
lify the clause which provides for the 
measurement of the loss. The fact 
that the numerator and denominator of 
the fraction referred to are both made 
up of production figures is in no sense 


POTTER WRITES TROY 


Average Loss Per Fire There, $1,064; 
in Rest of State, 
$447 


In a long letter T. W. Hislop, sec- 
retary of the sey ‘tues of Fire Un- 
derwriters Secretary R. G. Potter, of 
the Underwriters’ Association of New 
York State, explains the physical and 
departmental deficiencies of that city, 
where there is agitation over a recent 
He says in part: 

been made. pri- 
excessive 


rate advance. 

“The increase has 
marily on account of the 
losses sustained by our companies over 
years and ‘which are 
corroborated by the records of the Troy 


a period of 


showing an average fire 
1912 


fire marshal, 


loss per year for the five 


years 
to 1917, inclusive, but omitting 1913 
(which the records omit) $268,186, 


average yearly number of fires 252. 

“This shows an average loss per fire 
of $1,064, average capita of 
$3.44; the corresponding figures for the 
State of New York for a similar period 
are -average loss per fire $447, aver 
age loss per capita $2.51.” 

In conclusion he says that the desire 


of the companies is to obtain an im- 
provement in the conditions affecting 
fire prevention and protection rather 
than to maintain the rate increase. 


loss per 


riaerene $ 4,722.78 


Lievevevecces$ 14,948.77 


Over-adjustment ..$ 10,225.99 


NO WAR RISK SPURT 
Depredations by Submarines Fail to 
Create Any Appreciable Differ- 
ence in Demand 


Contrary to expectations 
no stampede for war 
bardment cover following the 
ticnal character of the submarine 
achievements early this week. Most 
oflices writing that line fully expected 
a repetition of what took place over 
a year ago when rumors were circu- 
luted of U-boats off the Atlantic Coast. 

Tuesday there was hardly any ap- 
preciable difference in the amount of 
this business which has been running 
light for a long time. By Wednesday 
some additional inquiry was noticeable, 
but nothing which would indicate that 
business men or the general public, 
either in New York City or along the 
Jersey shore, are the least panicky. 

Brokers are now much better able to 
handle this business than when it first 
came into use in the United States. 
The home offices are not now flooded 
with wire messages asking for informa- 
tion. ‘Brokers are lining up some busi- 
ness which will continue to come in 
for some time. Some offices have lost 
much of the business placed in April 
a year ago, but others have renewed 
most of theirs. The Home of New 
York has issued a comprehensive book- 
let on this entire subject. 


there was 
risk and bom- 


sensa- 


LUMBER SUIT DECIDED 

Judgment for $21,561.55 was granted 
to Wilhelmina Menting et al. against 
five fire insurance companies in Antigo, 
Wis., recently, by a special verdict re- 
turned by a jury in a local court on 
May 17. The trial lasted nine days. 
The issue involved recovery of insur- 
ance on lumber destroyed by fire on 
October 1917. The jury found that 
the firm of Menting & Hickey were the 


owners of the lumber which totalled 
more than 1,000,000 feet. It was also 
found that the Wolf River Lumber 


Company did not procure the fire to be 
set which destroyed the lumber and did 
not swear falsely regarding the proofs 
of loss or in their examination under 
the policies. The plaintiffs also were 
absolved by the jury from charges that 
they attempted to obtain a_ greater 


amount of insurance than they were en- 
titled to receive. 


NEW JOINT MANAGER 


Cecil H. Falloon Promoted by Atlas at 
Home Office—Royal Chairman 
Resigns 


Among changes announced in Lon 
don home fire offices are 
Cocil H. Falloon, assistant secretary of 
the Atlas, made joint manager, and the 
resignation of Herbert W. Hind as 
chairman of the Royal. Mr. Falloon 
joined the Atlas after leaving Cam- 
bridge. He was Comptroller of the 
Company’s business in the Far Kast 
and then manager at Bombay. 


insurance 


Mr. Hind becomes a deputy chairman 
of the Royal, and is succeeded as chair- 
man by Thomas Woodsend. 


TROUBLE OVER COLLISION 


Efforts by Conference to Secure Sup- 
port of Sun Office and 
Caledonian 


The Sun Fire Office, and in lesser de- 
gree the Caledonian, have been writing 
automobile collision freely at the old 
$25 deductible rates. Both companies 
are non-Conference. The situation is 
considered one of such importance to 
the Conference companies that a meet- 
ing was arranged for Thursday after- 
noon, to which representatives of the 
Sun and the Caledonian were invited, 
with the view to reaching, if possible, 
an amicable understanding as to fu- 
ture practices. 

The Conference has practically an- 
nounced that unless the two companies 
can agree upon some basis of co-opera- 
tion, the Conference companies will 
find it impossible to longer maintain 
their rules regarding collision covers, 
li) such event the whole collision situ- 
ation would be thrown open. The two 
non-Conference Companies plead_ self- 


protection as the basis of their policy 
of underwriting. They have for some 
time appointed agents very freely on 


broad contracts as to commission and 
territory. 


EARLY MARINE COMPANIES 


The disadvantages of individual guar- 
antee in the case of an insurance con- 
tract became obvious at an early date 
and several attempts were made in 
Fingland to secure a royal charter for 
the transaction of insurance business. 
It was not, however, until 1720 that the 
Royal Exchange and the London Assur- 
ance Company were chartered by Par- 
liament, their business being extended 
the following year to include fire insur- 
ance. In America, joint-stock insur- 
ance ‘began in 1792 with the foundation 
of the Insurance Company of North 
America at Philadelphia. Prior to that 
time marine insurance business had 
been conducted in this country on the 
old English system of individual un 
derwriting in groups. American under- 
writers in those days might each ac- 
cept a line of as much as £200 on one 
bottom, the total indemnity never ex 
ceeding $50,000 for any one risk, irre 
spective of the total value involved, in 
asmuch ag there were not more than 
fifty underwriters at any port of im 
portance in America. 


PROGRESS OF FEDERATION 





Interest Evidences in All Lines of In- 
surance in New York 
State 

At a recent mee une of the executive 
committee of the New York State In- 
surance Federation, A. C. Hegeman, 
president of E. C. Anderson Company, 
chairman, and the Finance Committee, 
Wilfrid C. Potter, secretary of the Pre- 
ferred Accident Insurance Company, 
chairman, reports were submitted show- 
ing what the Federation has accom- 
plished and the outlook for the future. 
The joint committee realizing that in 
order to enable the Federation to do its 
most effective work it is necessary to 
include in its membership all those in- 
terested in the insurance business adopt- 
ed the slogan, “Every insurance man a 
member.” 

As part of the program to enlist all 
connected with the business of insur- 
ance in the Federation movement the 
following letter has been issued to lo- 
cal agents in the State, over the sig- 
nature of Stanley L. Otis, executive 
secretary, one paragraph reading: 

“Proposals for the State to engage in 
the insurance business are involving 
each day more lines of insurance. At 
the last session of the legislature bills 


were introduced respecting State 
health insurance, monopolistic State 


workmen’s compensation insurance 
and a motor vehicle bill providing for 
a State fund in which the car owner 
could insure his automobile liability, 
if he so desired. Agents, brokers and 
home office officials should unite into 
one organization to educate the public 
respecting insurance, the advantage to 
them of the present insurance carriers 
and the opposing of the State transact- 
ing the business of insurance.” 

A similar campaign drive for mem 
bers has been made in New York City 
t» enroll the life agents and the bro- 
kers under the direction of the mem- 
bership committee consisting of Julian 
Lucas, Jr., vice-president of Davis, Dor- 
land & Co.; L. A. Cerf, general agent 
Mutual Benefit Life, and James R. 
Garrett, general agent National Cas- 
ualty. 

The movement to interest the home 
office officials of the companies under 
the supervision of Edgar M. Griffiths, 
ct Albany, president of the Federatiow, 
and A. J. Hollister, secretary-treasurer 
ot the M. KE. Wollf Co. of Rochester, 
the Federation’s, treasurer is meeting 
with success as the need of a central 
organization to unite all elements ol 
the insurance structure into one com- 
pact body is recognized. 

E. J. POWERS AT MT. VERNON 

Edward J. Powers announced his 
appointment as local agent, for several 
companies at Mt. Vernon, N. Y. Mr. 
Powers for some time past has been 
with John A. Lynch & Co. 


WANT DOUBLE PLATOON 

The double platoon system has few 
friends outside of the firemen them 
sclves. To them it is simply a case 
of shorter hours with the same money 
Fire chiefs are quite generally against 
it. because it almost always impairs 
the efficiency of the department and 
causes an increase in fire insurance 
rates. 





Cash Capital 
Net Surplus .. 


JOHN KAY, Vice-President and Treasurer 
NEAL BASSETT, Vice-President 





Firemen’s Insurance Co., Newark, N. J. 


January 1, 


weet e eee + -1,250,000.00 


SURPLUS TO POLICYHOLDERS.. 


DANIEL H. DUNHAM, President 


1918 
toe e eee «0 h2584,971.20 
-$3,634,971.20 


A. H. HASSINGER, Secretary 
J. K. MELDRUM, Assistant Secretary 
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| MARINE DEPARTMENT 








Additional Hazards in Full Cargoes of 
Coal by Sailing Vessels to South America 


Inasmuch as the majority of vessels 
carrying cargoes since the war broke 
out insist on having their freight pre- 
paid and the freight on a commodity 
like a cargo of coal is far in excess 
of the actual value of the coal itself, 
when a vessel puts into a port of dis- 
tress short of its destination, under- 
writers have a very serious hazard to 
contend with based on this fact. There 
is now an American vessel in St. 
Thomas with a full cargo of coal des- 
fined to the River Plate. The value 
of the coal is about $4, the prepaid 
freight is about $22, therefore making 
the full insured value about $26 per 
ton. This vessel is leaking and _ in 
an unseaworthy condition and unable 
to proceed on her voyage, and will be 
condemned and the cargo will have to 
be disposed of. 

Coal actually is worth about $20 a 
ton in St. Thomas, but as there are 
very few coal dealers, and knowing 
that they have the owners of this cargo 


. . 
Wandering Mines 
London, May 15.—-Most marine insur- 
ance cases are fought on some varia- 
tion of a well-worn principle, but a 
case which came up for hearing re- 
cently was brought on grounds which, 
although rather ingenious, were such 
that few would care to found an action 

on. 

The steamer “Alice H.,” struck a 
mine or mines in the Baltic in August, 
1914, and sank. The suggestion was 
that a strong current and north wind 
had caused mines to break away from 
the Russian minefield, and that the loss 
peing caused by the gale and the cur- 
rent, the proximate cause was perils of 
the sea, and not war or hostilities. 
Claim was therefore made upon the 
Marine policy issued by the Merchants’ 
Marine Company, the plaintiff being the 
Stoomvaart Maatschappij Sophie H., of 
Rotterdam. 

The policy was somewhat obscured 
by its unusual wording; various addi- 
tional clauses being attached to the 
document which tended to make the 
conditions more complicated than usual, 
The policy was on “Rotterdam Ex- 
change conditions,” but a clause was 
inserted which made the contract con- 
ditions those of a Lloyd’s policy al- 
though a slip attached bore a different 
f.c. and s. clause, reading as follows:— 

Warranted free from capture, 
seizure, and detention, and all other 
consequences of hostilities (piracy, 
riots, civil commotion and barratry 
excepted). 

This clause Mr. Justice Bailhache 
assumed to represent the contract be- 
tween the parties. 


at their mercy, the highest price offered 
for this cargo is $4 a ton. During the 
period prior to the war under similar 
circumstances when cargoes of this kind 
were shipped without the freight being 
prepaid, underwriters could charter a 
vessel at the same rate of tonnage or 
sometimes a lower rate of tonnage, 
and take the cargo forward to desti- 
nation with a comparatively small loss. 

At this time it is impossible to char- 
ter any vessel even at the original 
rate of freight, and therefore the under- 
writers insuring ‘this cargo when they 
take into consideration the other gen- 
eral average expenses which they have 
to pay will be called upon to pay a 
total loss while their cargo is still in- 
tact, and unless underwriters provide 
for losses and contingencies of this kind 
in insuring cargoes of coal where the 
prepaid freight is four or five times 
in excess of the original value of the 
coal, they will have some very unfor- 
tunate results with this class of busi- 


ness. 


On the same slip appeared another 
clause which covered loss or damage 
“t * * through explosions, bursting 
o: boilers, breaking of shafts * * # 
or from explosions otherwise howso- 
ever causing loss of or injury to the 
property insured.” It was contended 
that this covered the present case, be- 
cause the vessel was lost through an 
explosion—that of a mine; but this, 
of course, had to be read in conjunction 
with the f. c. and s. clause. 

There was here no intervention be- 
tween the explosion of the mine and 
the sinking of the vessel, as happened 
in the case quoted by the plaintiffs, 
in which the striking on a derelict 
victim of a war peril was held to be 
a marine casualty. The fact that the 
mine had got out of place, and had 
brought about a loss which was not 
intended, did not prevent its effect from 
being caused by an act of hostility. 
Judgment was for defendants. 

There have, of course, been many 
similar accidents during the war to 
that involved in the above case, and 
it will also be remembered that, after 
the Russo-Japanese War, when mines 
were sown with great prodigality in 
Far Eastern waters, losses resulted 
long after hostilities had ceased. 

During this war one does not recol- 
lect hearing of any dispute as to which 
set of underwriters was liable for such 
a loss, until the present case. The 
clause, “including risk of floating 
mines,” was in frequent use for years 
after the Russo-Japanese War because 
of a feeling of uncertainty, not, per- 
haps very well founded, as to the 
liability or otherwise under policies in 
the ordinary form. 





General Agents Marine Department 
St. Paul Fire & Marine Insurance Co. 
Phenix Insurance Co. of Hartford 
Great American Ins. Co., New York 
Camden Fire Insurance Association 
Westchester Fire Insurance Co. 


Niagara Fire Ins. Co. 





WM. H. McGEE & CO. 


MARINE UNDERWRITERS 
15 WILLIAM STREET, NEW YORK 


U. S. Managers 
Skandinavia Re-insurance Co. 
(Copenhagen) 

Agents Marine Department 


Providence Washington Insurance Co, 
Massachusetts Fire & Marine Ins. Co. 





We beg to announce our appointment as 


MARINE MANAGERS 


of the 


AMERICAN EQUITABLE ASSURANCE CO. 


OF NEW YORK 
CASH CAPITAL AND SURPLUS $1,000,000 


EQUITABLE UNDERWRITERS or NEW YORK 


SURPLUS $793,852.75 


C.R. EBERT & CO., Inc. 


48 BEAVER STREET, NEW YORK 
PHONE 263-264 BROAD 














DMcComBéCo. 


INCORPORATED 


56 Beaver Street New York 
MANAGERS MARINE DEPARTMENT 


American Insurance Co., of Newark, N. J. 
Firemen’s Insurance Co., of Newark. N. J. 

Glens Falls Insurance Co., of Glens Falls, N. ¥ 
Hanover Fire Insurance Co., of New York, N. Y. 


MARINE AGENTS 
Globe & Rutgers Fire Insurance Co., of New York, N. Y. 


MARINE AND WAR RISK INSURANCE 


Losses made payable in all parts of the World 





























CABLE ADDRESS: MACOMB, NW. Y. TELEPHONE BROAD 631 

















HENRY E. OTTO & CO., Ine. 


Insurance Brokers — Average Adjusters 
Marine and War Risk a Specialty 


56-58 PINE STREET John 5109-5037-2171 NEW YORK 











SHIPOWNERS’ LIABILITY 
Many shipowners 


MAY LOSE CANAL BUSINESS 
London, May 15. While it is known that enormous 
are now inserting in their bills of quantities of goods, particularly grain, 
lading conditions which cover them will be shipped through the new barge 
against non-delivery of cargo. ‘The canal, New York inland marine under- 
consequent demand for insurance to writers do not know whether they are 
cover this risk has led to the framing going to be in position to handle any 
by the Institute of London Underwrit- Of the insurance on these shipments 
ers, of a new clause, for the insertion They are rather inclined to believe that 

Ke : mis the Government will do the insuring. 
of which an additional premium of five 


shillings per cent. is generally charged. 
~ ye 6 ma 7 . BALLARD HAS NATIONAL 
The clause reads as follows: = Tati ‘ in 
s . The National Insurance Co. of Copen 

“In the event of the total loss of a 
package or packages during transit for ; ; < . 
which the shipowner would be respon- acting a marine re-insurance business 
sible under the bill of lading, but for lere under the management of Walter 
the valuation clause therein, under- !'  Despard, has appointed Sumner 
writers to pay the insured value of Ballard as United States manager of 
same, less such sum, if any, as the as- it* fire insurance department. The old 
sured may be entitled to recover under iim of Ballard & Mutzenbacher is now 
the bill of lading.” Sumner Ballard & Co. 


hagen, Denmark, which has been trans 


French insurance companies have ad The Maryland Casualty has issued a 
dressed the Minister of Finance for new circular on sprinkler leakage 
permission to transact bombardment losses which should help materially in 
insurance, writing this line. 





Telephone Hanover 2054 Established 1898 


Marine Insurance 


Local agents are invited to consult us on their marine insurance problems 


OSBORN & CO. 


Average Adjusters and Insurance Brokers 
45 Wall St. NEW YORK 











Insurance Exchange, CHICAGO - - 
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United British 
Announces Plans 


INGALLS WESTERN MANAGER 
Company Will Enter About Twenty 
States—W. W. Alverson to Handle 


Pacific Coast 


The United British Insurance Co. of 
London, England, announced this week 
the appointment of H. H. Ingalls as 
Western manager of the fire depart 
ment of the Company, with headquar- 
ters at Chicago, and of The Associated 
Underwriters, of San Francisco, as Pa 
cific Coast managers for fire. W. W 
Alverson is manager of The Associated 
Underwriters, Additional announce 
ment of these and other plans of the 
United British will be found on an- 
other page. 

The United British is a company of 
very high standing in England. The 
directors of the Company are men of 


large affairs. The chairman of the 
board is Lawrence Richard Philipps, 
J P., a member of the well known 
English family of that name, whose 


elder brother is Lord St. Davids. The 
second brother is Sir Owen Philipps, 
G. C. M. G., who is chairman of the 
Royal Mail Steam Packet Company, 
Union Castle and a number of other 
important British ship owning and in- 
dustrial companies. The third brother 
is Major General Sir Ivor Philipps, D. 
S O., chairman of the World Marine 
& General Insurance Co., Ltd. Law- 
rence Philipps is chairman of the 
Court Line & Cressington Steamship 
Company as well as a director of vari 
ous other corporations. 

lL. R. Brading, another director, was 
marine underwriter of the Kagle, Star 
& British Dominions Insurance’ Co., 
Ltd., and is now the Marine Under 
writer of the United British, the Mo 
tor. Union and the British Common 
wealth. H. J. Whitcomb, who is gen 
eral manager of the United British, is 
also general manager of the Motor 
Union and the British Commonwealth. 
The other directors of the United 
British are C. H. Dodd, W. Rees-Jef 
freys, S. B. Hollingsworth and P. FE. 
Haldin. 

The three companies, the United 
British, the Motor Union and the Brit- 
ish Commonwealth are operated to 
gether and their combined assets are 
in excess of fifty million dollars. 

The United States trustee for the 
United British is the Guarantce Trust 
(Co. of New York and the Onited 
States managers are C. P. Stewart & 
Co., Inc. C. P. Stewart, who is presi 
dent of this corporation, is also presi 
dent of the American Merchant Marine 
Insurance Co. and the marine business 
of the United British will be managed 
in conjunction with the American Mer 
chant Marine Insurance Co. by Wade 
Robinson as marine underwriter. 


George A. Viehmann, who is _ vice- 


Marine Underwriters 
Fear Mexican Base 


RATES 


WAR-RISK DOUBLED 
Apprehension Over Submarine Sinkings 
Increases—Quotations Subject to 
Rapid Changes 


During the middle of the week, 
marine underwriters jin New York took 
“a more serious view of the U-boat 
sinkings. War risk covers to all potnts 
in Central and South America, on the 
Atlantic side, as well as to United 
States coast ports and those in the 
West Indies, were advanced from one 
per cent. to two per cent. 

The primary reason for this advance 
is the general belief, based upon re- 
liable private information to marine 
brokers, that there is a German sub- 
marine base of dangerous proportions 
somewhere in Mexican waters. 

Marine war-risk rates in Atlantic 
Coast trade zones had become so low 
that when, last Monday, the submarine 
menace became a reality right in New 
York harbor, some companies found 
themselves carrying a heavy liability 
for which they cannot now expect to 


receive any adequate return in pre- 
mium. 

Rates Were Too Low 
That war-risk rates have been en- 


tirely too low in the face of a hazard 
which was likely to be hugely in- 
creased without a moment’s notice, is 
illustrated in the case of River Plate 
shipments. Assuming that there are 
two sailings a week and a company 
gets its full line on each ship, that 
would be $200,000 a week, $10,400,000 
a year. At 20 cents (what has been 
charged) the premiums would amount 
to $20,000, so it would take a company 
five years to make up one total loss 
of $100,000. ‘To break even a company 
ought to get enough premium in six 
months to take care of one total loss, 
is the opinion expressed by one un- 
derwriter. 

It is impossible to say how many 
mines have been planted by the Ger- 
mans off the coast, but at least one 
has been found. Neither is it known 


president of C. P. Stewart & Co., Inc., 
is the president of the New Jersey 
Insurance Co. and the New Brunswick 
lire Insurance Co., and the fire branch 
of the United British will be man- 
aged in conjunction with the business 
of the New Jersey and the New Bruns- 
wick companies. Gresham Ennis, who 
is vice-president and secretary of C. 
P. Stewart & Co., Inc., and also sec- 
retary of the New Jersey, will be as- 
sociated with Mr. Viehmann in the 
management of the United British. 
The office of the fire branch of the 
United British will be at 40 Clinton 
Street, Newark, N. J. 








MANAGERS 
Merchant Marine House 





AMERICAN MERCHANT MARINE 


INSURANCE COMPANY 


AT 


THE CENTRE OF MARINE INSURANCE 
IN THE UNITED STATES 





WADE ROBINSON & Co. wc. 











New York City 


South William and Beaver Streets 








what facilities, if any, Germany has 
in Mexico for manufacturing mines. 

It has become evident that subma 
rines have been in American waters 
for ten days, or longer and that a 
certain amount of patrolling has been 
done to discover them. Nevertheless 
such work as was done wag ineffective. 
Tke U-boats came and did a lot of 
damage in quite leisurely fashion. 


Three weeks ago marine war-risk 
rates were from 5 to 7% cents a 
hundred. Transatlantic war-risk rates 


insmediately went up from 14% to 2% 
per cent. Rates will change from day 
to day according to the news of sink- 
ings. The Germans are really after 
the transatlantic steamers carrying 
troops and supplies, but are not averse 
to filling in their time sinking smaller 
coastwise craft. Recurrent raids are 
to be expected. We in the United 
States are now experiencing what Lon- 
don and Liverpool have become hard- 
ened to by daily contact for many 
months. 


CONVENTION YEAR BOOK 


Contains Copies of Numerous Impor- 
tant Speeches Delivered Before 
Insurance Bodies in 1917 


The Convention Year Book of 1917, 
published by -the Insurance Advocate 
Press of New York, contains many of 
the most important speeches delivered 
a. the various insurance mectings dur 
ing the year ‘1917. 

The book is larger than last yea;’s 
and special care has been taken to 
get addresses of more than ephemeral 
interest. It is the only bound volume 
published giving the speeches of insur 
ance men at the conventions. Several 
company conventions are represented 
in this year’s book, making it still 
more valuable to the insurance student 
It might be noted that several of the 
addresses in the Convention Year 
Book have never been published be 
fore. E. W. Roberts is editor of the 
book. 
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Working for Better 
Compensation Data 


NEW BUREAU AT WASHINGTON 


Nation-Wide Plan to Make Accident 
Statistics Uniform and Easily 
Comparable 





The committee on statistics of com- 
pensation cost of the International As- 
sociation of Industrial Accident Boards 
& Commissions is busy revising the 
classification of accident causes and 
the classification of accidents by loca- 
tion and nature of injury, under the 
plan worked out by the committee in 
1916. The purpose is to standardize 
accident statistics. These classifica- 
tions were published in a bulletin of 
the Department of Commerce & Labor, 
No. 201, dated August, 1916. 

The experience since then has dem- 
onstrated that a revision is necessary 
and the meeting of the committee in 
Bulfalo last week was for this purpose. 
Representatives of the National Govern- 
ment. State industrial boards and the 
National Workmen’s Compensation 
Service Bureau were present. 

New Department Proposed 

Hon. Royal Meeker, Commissioner of 
the United States Bureau of Labor 
Statistics, expressed the hope that the 
committee would undertake the work 
of interesting the proper officials of 
every compensation state to use the 
classifications adopted by the commit- 
tee in the interest of uniformity. It 
was thought that the most effective 
way to accomplish this would be to 
have Dr. Meeker establish a department 
in his bureau, in charge of a competent 
statistician, whose duty it would be to 
introduce these classifications in the 
various states and to answer all the 
numerous questions which are asked 
from time to time by interested parties. 

This is a broad plan which if carried 
to conclusion will mean that the mass 
of accident statistics which is now be- 
ing gathered by state boards and man- 
ufacturing concerns will eventually be 
placed upon a commen basis. As done 
at present the statistics are of little 
value because almost every agency has 
its own ideas as to how statistics should 
be gathered and tabulated. The result 
is that when an attempt is made to 
bring them together the task proves 
impossible of accomplishment and the 
results obtained are of little or no 
value. | 

Dr. Hoffman Co-operating 

Dr. Frederick L. Hoffman, of The 
Prudential Insurance Company, of 
Newark, attended the meeting with the 
view to securing the assistance of the 
committee in working out a statistical 
plan for the manufacturers who are 
members of the National Safety Council 
\ personal investigation by Dr. Hoffmar 
developed the fact that every concern 
has a different method of analysis and 
compilation of their accidents. The 
desire is that the statistics be uni- 
formly compiled, that they be directly 
comparable and in shape for combin- 
ing. 

It was decided that the best way 
1o assist Dr. Hoffman would be to hold 
a special meeting in the near future, 
as none of tthe committee were pre- 
pared to offer any concrete suggestions 
now. 





HARRY C. MITCHELL BEREAVED 

It is with the keenest regret that 
friends of Harry C. Mitchell, vice presi- 
dent and general manager of the Com- 
mercial Casualty, hear that he lost his 
youngest child, Doris, June 1, after a 
brief illness. The little one was al- 
most three years old. 














AETNA CHANGES IN ALBANY 





John O’Day Donohue, Former Amer- 
ican Surety Manager, Now Special 
Agent Under W. G. Curtis 


John O’Day Donohue, for the past 
four ‘years manager of the Albany 
branch office of the American Surety, 
has entered the service of the Aetna 
as special agent of the fidelity and sure- 
ty department attached to the Albany 
branch office of that Company under 
W. G. Curtis, manager of the surety 
department of the Albany branch. Mr. 
Donohue is an attorney and in addition 
to his personal production in Albany, 
he will give special attention to agen- 
cy development from Newburgh north 
to Plattsburg. 

Lewis K. Thurlow, Jr., who for the 
past several years has represented the 
Fidelity & Deposit operating from 
Utica westward, has also joined the 
staff of the Albany office of the Aetna 
as special agent and will devote him- 
self practically to the same territory 
he formerly covered. 

Henry L. Bergmann, former special 
agent attached to the Albany office of 
the Aetna, has entered the service of 
A. H. Knoll, general agent of the Com- 
pany at Buffalo, and will develop the 
bond business in that city. 


J. T. HARRISON CUP WINNER 


Results in Other Spirited Golf Events 
at Cherry Valley Last 
Tuesday 


To the droning accompaniment of 
numerous airplanes circling over the 
Cherry Valley course on Long Island, 
a large party of New York Casualty & 
Surety Club members played in their 
spring golf tournament last Tuesday. 

John T. Harrison, of Fidelity & De 
posit, won the Ralph H. Folsom Cup 
in the 36 hole medal play—full hand 
cap, with net scores of 77 and 75. The 
cup is a_ particularly beautiful one, 
standing about 18 inches high. 

Wilmott M. Smith, Actna Casualty 
& Surety, won the 18 hole medal play 

full handicap—first round only to 
count. . 

The low gross score for 36 holes, 
representing the championship of the 
Club, went to Edmund G. Armstrong, 
Hartford Accident & Indemnity. 

In the 18 hole match play against 
par, % handicap, W. H. Conroy, Massa 
chusetts Bonding, was the winner. 

The President’s Cup, the kickers’ 
prize, went to T. J. Grahame, Globe 
Indemnity. 

The highest gross score was won by 
Charles Hughes, New York Insurance 
Department. 

The prizes were awarded at the ban- 
quet Tuesday night, a highly success- 
ful affair. The Folsom Cup was pre- 
sented by Bayard,P. Holmes and ac- 
cepted on behalf of Mr. Harrison by 
Norman R. Moray, Hartford Accident 
& Indemnity. This prize will be played 
for every spring and fall. 
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Great Eastern Casualty Company 
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Residence .theft insurance at one-third the former 
This is every broker’s opportunity. Call for 
particulars about our new Full Value Residence Theft 
Regular rate of brokerage commission paid. 


General Accident 


Fire and Life 
Assurance Corporation, Ltd. 





Big Surety Bon 
Goes Glimmering 
KEPT OFFICES BUSY FOR WHILE 


Might Have Been for $4,800,000—Old 
Virginia Law Stumbling 
Block 


One of the big bonds that was not 
written in New York during the last 
for $4,800,000. While it 
never became a reality it kept the 1n- 


few days was 


terest in that line pretty active for 
a time. 

The Sugar Products Company, a Cu 
ban concern, made a contract in 1915, 
with the United States Industrial Al- 
cohol Company to furnish molasses. 
After a portion of the contract had 
been completed the contract was va- 
ried and finally a dispute arose as to 
full amount of the contract, which, the 
alcohol company claimed, had been 
breached. Thereupon the alcohol com- 
pany attempted to attach the property 
of the sugar company in_ various 
piaces and among other things sought 

(Continued on page 22) 


Something New 





PHILADELPHIA 


The New York Insurance Department in a recent examina- 


“While the business of the Company has increased, 
its liabilities have borne a decreasing ratio to the 
admitted assets and the surplus a corresponding in- 
crease in the ratio to liabilities. 
Company, therefore, has been healthy. 

The affairs of the Company are being efficiently and 
conservatively conducted. Liberal reserves have been 
set aside for outstanding losses and other liability 
items, and policyholders are being accorded fair and 


Over Three and a Half Million Dollars Paid in Claims 


Surplus to Policyholders................ . $584,137.21 


LINES WRITTEN 


Accident-Health (Commercial and Indus- 
trial) _Burglary—Plate Glass—Automobile 
Teams and General Liability. 


Agency applications will be considered for unoccupied 
territory. 


Speculation as to 


The growth of the 


(diteneeeited $350,000.00 











Health Form Revision 


SOME SEEKING RATE ADVANCE 
Committee Appointed Only to Consider 
Policy Changes—Meeting Held 
Thursday 
The committee of five appointed to 
diaft a revision of health and accident 
policy forms met in New York, Thurs 
day. Prior to the meeting a represen 
tative of The Kastern Underwriter was 
given very positive assurance by a gen 
tleman not on the committee that an 
agreement would not be reached. The 
reason given was that the Fidelity & 
Casualty would not agree to a revi 
sion of the policy form unless a flat ten 
per cent. increase in rates was also 
made effective. The Fidelity & Cus 
ualty, said this gentleman, is not near- 
lv so interested in policy revision as 

it is in rates. 

On the other hand, it was said with 
equal assurance that the Travelers was 
Still firmly opposed to an advance in 
rates, but that it and the Aetna were 
beartily in accord with policy revision. 

From another quarter it was hinted 
that while the committee was not ap- 
pointed for the purpose of consider- 
ing rates, it might develop that some- 
thing along that line would be done, 
Most underwriters would welcome a 
revision upward. 


COMPULSORY COMPENSATION 


Washington, D. C., June 5.,—Under 
the terms of a measure introduced in- 
to Congress by Representative Crosser, 
of Ohio, employers of labor in haz- 
ardous occupations in the District of 
Columbia will be compelled to securé 
compensation insurance for employes. 
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Philadelphia Bond Sellers 

An echo of the Third Liberty Loan 
drive is heard in the accompanying cut. 
During the drive the three young wo- 
men in the photograph represented the 
Philadelphia office of the Maryland 
Casualty Company at the Insurance 
Booth one day each week. They suc- 
ceeded in landing two hundred 
and four subscriptions, for a 
total of $65,000. In the pic- 
ture are Miss Flourette Hooton 
on the left; Miss Bessie Wil- 
liams in the center; and Miss 


Virginia Muir on the right. 
Miss Hooton and Miss Muir 
constituted the team which 


took care of the Insurance 
Booth, and Miss Williams, who 
is assistant to Manager Close, 
of the accident and health de 
partments of the Maryland in 
Philadelphia, handled both Lib- 
erty Bonds and Thrift Stamps 
at the office. The picture was 
taken directly in front of the 
Philadelphia offices of the 
Maryland. 
*_* * 


Always Learning Something 

Accumulation clauses in dis- 
ability policies are of many 
varieties. An insured, after 
carrying a three-dollar-a-month 
policy for about three years 
figured that he had his full 
fifty per cent. accumulation. 
The policy apparently _ in- 
creased in value three per 
cent. each month up to fifty 
per cent. When this insured 
turned the policy over to an 
insurance man it was found 
that the three per cent. ap- 
plied only on the specifie ac- 
cident indemnities, such as loss 
of life, limbs or sight. As the 
premium had been paid month- 
ly the accumulations did not 
apply on the weekly indemnity either 
for accident or sickness. Careful read- 
ing of the clause revealed that if the 


Cooling Heels in Washington 

Obtaining compensation business in 
Washington is no easy matter. The in- 
surance man is passed from one to 
another; he must wait for action by 
committees instead of individuals and 
there is reticence on the part of those 
in official positions to commit them- 
selves. In course of time, however, 
things come to a head, but not until 
after much cooling of heels and anxious 
waiting. ‘ 

* 2-8 


Keeping Off Large Lights 


A plate glass writing company in 
New York was this week offered three 
lights in a Western city, all over 100 
feet square. The rate on the present 


form would be over $400, while that 
under the new clause permitting re- 
placement with two lights instead of 


one would be $300. The agent was ad- 
vised that the latter form is the only 
one on which the company will write. 
The manager has no assurance that he 
would be able to replace the larger 
lights should they be broken. The in- 
sured might demand a cash settlement 
and in case the lights had to be made 
to order nobody knows what they might 
cost. 
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premium were paid for six months in 
advance the weekly indemnity would be 
increased five per cent. during the per- 
iod covered by the advance payment 
of premium. If paid a year in advance 
the added benefits for weekly indem- 
nity would be ten per cent. But al- 
though the policy was really a month- 


YLAND CASUALTY Q 


sold as such, the 
inoperative as to 


ly payment policy, 
accumulations were 
weekly indemnity. 


L. C. Warnock Succeeds C. R. Vose 

Charles R. Vose, assistant secretary 
of the New York Compensation Inspec- 
tion & Rating Board, in charge of the 
rating division, has entered another 
line of business. He is succeeded by 
L.. C. Warnock who was assistant to the 


chief inspector, as superintendent of 
the rating division. He is also secre- 
tary of the classification committee and 
of the schedule rating committee. The 
position of assistant secretary of the 
Board has been dropped. Mr. Warnock 
has been with the Board for three 
years. He is a graduate of Stevens In- 
stitute and previous to his connection 
with the Board was a safety engineer. 
Thomas C. Cokeley, who was assistant 
to Mr. Vose, is now with the American 
Mutual Liability in its New York office. 
Both Mr. Vose and Mr. Cokeley had 
been with the Board ever since it was 
started. 
” oa * 
Automobile Business Slackens 

Automobile business has slowed down 
perceptibly. With the prospect of 
heavier personal taxes and a general 
curtailment in the use of luxuries some 
offices do not look forward to any im- 
mediate revival of this line during the 
war. 

* + * 
Philadelphia Rates Up 

Plate glass rates in Philadelphia have 
been advanced to Manual plus 33 1-3 
per cent. and in Pennsylvania outside 
ot Philadelphia to. Manual plus 25 per 
cent. 

ta ” 
Tribute to W. L. Mooney 

As a tribute to Agency Supervisor W. 
lL. Mooney on the completion of ten 
ycars’ service with the affiliated Aetna 
companies, the general agents and 
branch managers of the companies in- 
augurated and conducted, during the 
month of October, 1917, a business get- 
ting campaign under the direction of 
W. M. Mulheron, superintendent of the 
accident department of the Springfield 
branch office. 

That this campaign was popular with 
the agents and that they made every 
effort possible to show Mr. Mooney 
the esteem in which he is held by the 
agency force of the Aetna companies 
is indicated by the production of $126,- 
605.08 in new premiums in the lines of 
business covered by the campaign. 

Ae * * 
Transferred to Syracuse 

Herbert D. Noble, special agent of the 
Travelers at Albany, has been trans- 
ferred to Syracuse. 

ote 4 ” 
Was Long in Military 

William S. Collins, manager of the 
Casualty Insurance Exchange of New 
York, has had twenty-two years’ experi- 
ence in the military but resigned all 
connections of that kind some _ time 
ago. Naturally he is an interested and 
intelligent observer of the present con- 
flict and can always talk entertainingly 
of developments as he sees them. 

” a oe 
New Shipbuilding Rates 

Special new compensation rates have 
been made for United States boatbuild- 
ing and stevedoring operations. These 
rates are on the percentage basis and 
were made at the request of the Navy 
Department. 
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Claim Men to Meet 
The next meeting of the Accident & 
Health Claim Association of New York 
will be held June 12, seven o’clock, at 
the office of the Preferred Accident, 
80 Maiden Lane. Any person on the 
casualty company or association oper- 
ating in the Metropolitan District is 
accident and health claim staff of any 
eligible to membership and will be wel- 
comed at the meeting. There will be 
no other meetings of the association 
until September. The annual dues of 

the association are one dollar. 

* a at 


Partnership Arranged 


William A. Horton has become a 
partner with W. A. L. Laughton in the 
management of the middle department 


or the Employers’ Liability at Phila- 
delphia. Mr. Horton has been asso- 
ciated with Samuel Appleton, United 


States manager of the corporation at 
Boston for twenty years, during which 
time he has been steadily advanced 
to various positions of vital importance 
in developing the business in this 
country. 


HARRY GOULD WITH AETNA 

Harry Gould, former head of the pur- 
chasing department of the General Ac- 
cident at Philadelphia, is now in the 
purchasing department of the Aetna 
Casualty & Surety at Hartford. 


Bond Goes Glimmering 
(Continued from page 21) 
to attach a steamer lying at Norfolk, 
valued at $250,000. 
Old Law Troublesome 

Under the Virginia law the bond re 
quired in such cases must be for dou 
ble the amount of the contract, not of 
the property § attached. Incidentally 
this law was the outgrowth of actions 
brought long ago by negroes against 
the whites. It was enacted to make it 
more difficult for the negroes to dis- 
turb the contractual relations between 
them and the white men. 

The molasses contract in 
was for $2,400,000, so the bond re- 
quired was for $4,800,000. This sum 
would practically exceed the ten per 
cent. limit of the surety companies. 

A number of the companies never- 
theless agreed to take their limit and 
when the necessary amount was al 
niost secured the National Surety with 
drew approximately $800,000. The 
Aetna later withdrew about $400,000 
The United States Fidelity & Guaranty 
then got a special ruling from the 
treasury department by which that de 
partment would agree to waive the ten 


dispute 


per cent. limit in this case. Other 
difficulties arose so that the big bond 
has not ‘yet been filed. The Sugar 


Products Company had arranged for a 
bond to dissolve the attachment as 
soon as filed. 





FARRISH’S CHOP HOUSE 
Cor. John & William Streets 
THE PLACE in the Insurance District 
to eat lobsters 
NOW IN SEASON 

Whole cold lobster 65c. 
Whole broiled lobster 75c. 
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A prominent agent, 

Howto Write for the past ten years 

Contract writing surety bonds, 

Bonds recently volunteered 

the following informa- 

tion about the writing of contract 
bonds: 

“For the last three or four years, 
our office had been unable to do any 
contract business of any amount, there 
being two reasons for this, no doubt: 
first, that we could not secure the ap- 
proval of your contract department; 
second, that partly due to the first rea- 
son, we were unable to successfully 
handle the contractor. 

“It has been the source of a great 
deal of pleasure to me within the last 
four or five months, to know that I 
have been successful in handling the 
contractor and also securing the ap- 
proval of the contract department to a 
large number of bonds. This change 
was brought about by giving a good 
deal of thought to the matter of con- 
tract bonds and by the very good co- 
operation of your office. 


“IT found that I had to show the con- 
tract department that we were pre- 
senting only such contracts as had our 
own approval; that we had thoroughly 
investigated the contract and were sat- 
isfied that the price would allow the 
contractor a profit; that we had thor- 
oughly investigated the contractor; 
that we had fully verified the financial 
statement; that we presented the mat- 
ter to your contract department after 
having all the above in complete form, 
being particular that the application, 
was completely made out, and that the 
verification form accompanied the ap- 
plication. 


“T realized that all of the above were 
very important, but that the most im- 
portant points to be presented to the 
ccntract department were the follow- 
ing items: 

“Application—names of next bidders 
and amount of bids—contracts that 
have been completed within the past 
three or four years—amount of work 
under contract—financial statement 
assets—amount of cash in bank 
amounts due on completed work on un- 
completed contracts—accounts receiva- 
ble-—itemized and verified—-sufficiency 
of plant and equipment—liabilities— 
notes payable—accounts  payable.”’— 
From the Surety Bulletin of the Albany 
branch office of the Aetna. 

* * * 
Not long ago some 


Refuting agents of a casual- 
Charges Against ty company were 
“Conditions” complaining that 
“existing condi- 


tions,” “conscription” and the “h. c. of 
1.” prevented them from writing new 
business. In order to check up on 
these alleged retarding influences one 
of the agency directors went into the 
field himself. He selected a city of 
100,000 population where new accident 
and health business had been produced 
at the rate of thirty applications a 
month. Starting in as a solicitor he 
produced forty applications the first 
month and sixty the next. He straight 
cunvassed. He reported to his com- 
pany that business was not only just 
as easily written today as at any time 
during his long experience, but that 
present high wages created an actual 
demand for more indemnity. Comment- 
ing on the experiment the Company 
says: 

“It is easy to imagine what a year’s 
continuous work of this kind would do 
in building up an agency and a per- 
scnal income. Policy fees alone would 
amount to $1,800 a year and careful 


CASUALTY AND SURETY POINTERS 








work in collections would increase this 
amount another $600 or $700. 

“This agency director’s experience 
might be duplicated with a great deal 
of profit to all concerned if some dis- 
trict managers would eliminate or dep- 
utize to others some of their office 
work and spend thirty days in inten- 
sive soliciting in their territories. The 
results attained would enthuse every 
one of their sub-agents and a much 
larger volume of business would result. 

“We are firm in our conviction that 
those few agents who gave ‘existing 
conditions’ as an excuse for not writ- 
ing business had admitted defeat be- 
fere starting the fight. The question 
to a certain extent is psychological and 
the average agent has made up his 
mind that the question of new business 
depends entirely upon himself and hfs 
work.” 

* * * 


Referring to the busy 

Who man, “The Federal Rec- 
Enjoysthe ord” says: “There is a 
Income true saying that a busy 
person can always find 

time to do something more; it is just 
as true that the less a man does, the 
less he wants to do. Industry sharpens 
your intellect, makes all your senses 
more alert; both mind and body re- 
spond more quickly. Idleness creates 
sluggishness, the mind is dull and the 
will power weakens. Industry brings 
prosperity; idleness brings dissatisfac- 
tion and regret. Some men keep the 
office chair warm until the question of 
a new pair of pantaloons forces itself 
upon them. Then they have the bril- 
liant idea of writing the home office 
for a larger commission, instead of get- 
ting out and doing a little work to 
demonstrate that they are worth keep- 
ing on the agency list at all. It is not 
industrious agents who are dissatis- 
fied; invariably it is the men who waste 
their time. The man who works con- 
scientiously is sure to have very satis- 
factory income under his contract. The 


moral is: WORK.” 
* oe * 
Advantages enjoyed by 


New new men in the accident 
Versus and health field are de- 


Old Men scribed by the Standard 
Accident which also tells 
o! the needs of the older men. Success 


is largely a matter of enthusiasm, says 
the Standard, as follows: 


“New men who have become identi- 
fied with the business within the past 
year have not had to adjust themselves 
to changed conditions. They have 
come into the work with high pressure 
cenditions prevailing and have been 
able to get the greatest possible ad- 
vantage from things as they now are. 
Among such men, both in newly estab- 
lished agencies and in previously op- 
erated territory, there has been a re- 
markable number of pronounced suc- 
cesses. New recruits among the in- 
dustrial department’s field organization 
have demonstrated that there are big- 
ger possibilities in this work than some 
of the older men nave seemed to re- 
alize. 

“The success of the beginner, what- 
ever the line of activity, comes largely 
from his enthusiasm—it overcomes his 
lack of experience. The experienced 
man does, however, have a decided ad- 
vantage in that he can work with 
greater understanding, and if he only 
wills, he must necessarily experience 
greater success. 

“The great need of the older man 
the man whose experience has been 
gained under former conditions—at the 
present time is to see the tremendous- 
ly big possibilities with the enthusi- 
astic and optimistic vision of the be- 
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ginner. There is need to appreciate 
and realize the prodigiously big need 
among the burdened and speeded-up 
industrial workers for a safe dependa- 
ble protection and to not lose sight of 
fhe fact that—as yet—that protection 
costs no more than it did when every- 
thing else was much lower in cost. 
There js need to realize that the high- 
est and most worthy of all labor is in 
the giving of service and that in the 
labor of showing to the industrial work- 
er a way to increase his economic 
value to himself and his country 
through protecting his now highly valu- 
able time there is service of a high or- 
der. There is need to realize the splen- 
did reward in profits that will belong 
to the man who applies himself in dead 
earnest, with top-notch effort, and real 
American efficiency to working up to 
these opportunities that are every- 
where now.” 
a ok * 


The committee of the National Safety 
Council for promoting safety educa- 
tion in technical schools and univers!- 
ties has discussed plans for promot- 
ing safety education in these institu- 
tions. A. H. Young, director of the 
American Museum of Safety, and C. P. 
Tolman, an executive committeeman 
of the Council and chairman of the 
manufacturing committee of the Na- 
tional Lead Company, New York, are 
making safety addresses in various 
universities. The Council is planning 


to augment and improve its service 
and activities as follows: ‘The bulle- 
tins will be improved as to subjects, 
iliustrations and printing; it will se- 
cure greater practical publicity for its 
aims and purposes in newspapers and 
technical journals, and it will take 
steps to establish closer helpful rela- 
tions with its members. 


The Texas Employers’ 


Sees Insurance Association 
Malingering finds that “the compen- 
Lessened sation insurance’ ex- 


perience the 
United States during the past year has 
shown a substantial increase in loss 
ratio regardless of the fact that the 
increase in wages produced a larger 
premium income, without a material 
change having been made in the max- 
imum benefits, and regardless also of 
the additional fact that a higher wage 
scale has had a tendency to reduce 
malingering as the most indifferent 
worker has found it more profitable to 
stay on the job and draw a good wage 
than to loaf on the maximum compen- 
sation benefit.” 


over 


MUST INCLUDE BONUSES 
The New York State Industrial Com- 
mission has ruled that bonuses must 
be included in computing wages. 
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FESTER & FOLSOM, INC. 


UNITED STATES MANAGER 
123 WILLIAM STREET, NEW YORK 


present the following statements of the condition of the fire 
reinsurance companies represented by them as shown by official 
reports of the New York Department after their recent examination. 


UNION & PHENIX ESPANOL INSURANCE COMPANY, MADRID, SPAIN 


STATEMENT AS OF DECEMBER 31, 1917 


Assets Liabilities 
PT OTE TTT CCT eT ETT. 5 533,040.00 Reserve for losses.........ss0.22+++-$ 284,173.27 
State and Municipal Bonds........... 882,890.00 Reserve for Unearned premiums..... 1,333,764.73 
$1,415,930.00 Se SN I ince 6 keene ene wow en 16,395.63 
Premiums in course of collection.... | 117,040.72 pave for — Cote eee e ween 27,034.44 
Interest accrued (on Bonds)......... 20,537.45 Deposit Capital ..........4 5200,000.00 
eC RT Eee ee er ee 511,116.83 PEs sagas eter es cones 203,256.93 403,256.93 


$2,064,625.00 


$2,064,625.00 


NORTHERN INSURANCE COMPANY, MOSCOW, RUSSIA 


STATEMENT AS OF JANUARY 31, 1918 


Assets Liabilities 

eT ee Ce PEETEET CRT OETT ERE. Reserve for losses. .........ccceeeeeeP ddd, 40.94 
Premiums in course of collection .... 203,870.56 Reserve for Unearned premiums. .... oo 

. - NS SP SOc ccteedaevesees 35.20 

Re CINE <o-6- 6:0 sei niw aes we ae wae ew 6,721.33 : ers 
mukwest acerted : aaa Reserve for expenses. ........seese0 11,116.21 
Reserve held by Canadian branch of = Re-Insurance premiums ............. 238,078.10 
ceding Company ba ieee ee eae & ao 1,102.60 Deposit Capital Se aie eal $200,000.00 

EY ca kar cbsha ee eenden ons 261,076.78 


$1,517,044.27 


ee ere 210,098.28 410,098.28 
$1,547,044.27 


WARSAW FIRE INSURANCE COMPANY, WARSAW, RUSSIA 


STATEMENT AS OF DECEMBER 31, 1917 


Assets Liabilities 
State and Municipal Bonds...........$ 640,490.00 Reserve for losses..................-$ 126,025.62 
Premiums in course of collection... .. 75,186.23 Reserve for Unearned premiums..... 532,866.39 
US 6 no ce wh abe be eeke 7,892.47 oo Ee rr 6,500.00 
I Seliitin x iewisnsvsinvess 303,083.13 Reserve for expenses... ...+.+1.+++5: 14,472.53 
Reserve held by Canadian Branch of Deposit Capital ..........5 5200,000.00 
CR SIN os once ccieeccdeses 1,146.58 


$1,027,798.41 


NE wii cere dee erenne dy 147,933.87 347,933.87 


$1,027,798.41 
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